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The Prudential enna Company of America 


FORREST ‘F. DRYDEN HOME OFFICE 
PRESIDENT NEWARK, N. J. 
INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 
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SURETY POWER |] A Good COMPANY TO REPRESENT 


DIGNITY AND DISTINCTION 








Attend the Representative 


INTER-STATE BUSINESS 
MEN’S ACCIDENT ASSN. 





—— ar 














BE JUDICIOUS 





Pennsylvania Indiana “America Fore” 

California Represent the Missouri ” _ ; . 

Texas Minnesota ‘‘We want to be loyal to the local agents 

veal O L D E fey T ro as well as loyal to our Country and 
Government.’’ 

anaes MUTUAL ASSOCIATION | South Dskots 


Wyoming North Dakota 


Ua — omen AMERICAN EAGLE 


Kentucky ACCIDENT AND HEALTH nae 





IOC 


New Hampshire oa Wisconsin Fire Insurance Co. 
Kansas PROFESSIONAL AND — 
BUSINESS MEN. CASH CAPITAL ONE MILLION DOLLARS 











Address: E. W. BROWN, Secy.=Treas. HENRY EVANS, President 











Brown Building, Des Moines, lowa | HOME OFFICE MANAGING BRANCH OFFICES 
j 80 Maiden Lane SAN FRANCISCO 
U NEW YORK CHICAGO 


73% Premium Income Returned in 1918. 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force  $43,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 





THE TRAVELERS 


INSURANCE es INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 
THE OPPORTUNITY TO SUPPLY THESE INSURANCE 


NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 























en SUCCESSFUL LIFE INSURANCE AGENT. 


u want to secure a General Agency for yourself? If so, 


aan ? this; it is 
WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will - y direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which ~ weekly indemnity will be at the rate of $25 PER WEEK 
ro i hout the period of disability. Can insurance do MORE? 

HY should any man be satisfied with a policy that would do 


lane Premium, Age 35, Ordinary Life, $128.05; 
ment Life, $167.10; Twenty-Year Endowment, $235.10 


General Agents wanted in the following States: Pennsylvania, 
por arene Kansas, Michigan, Ohio’ and the District of Columbia. 
ress: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 


Twenty-Pay- 
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FIREMAN’S FUND INSURANCE COMPANY 
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THE HOME OF SERVICE 
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PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U.S. A. 
CRAWFORD H. ELLIS, President 








FINawWCIAL RECORD 


ASTNW PRO CADIBAN | 5 ooo s 60s6:saee soe wanes $1,000,000 
WOCANTROSDURCOS 5 650 6:6 iss hoe ¥ ocaweseleeee sear 6,570,000 
INSURANCE RECORD 
Rr SGI oo cs op oss ess oie eee oe $12,000,000 
Total Insurance in force.................0. 52,000,000 


Our Service to our Representatives is unexcelled. If you are an experi- 
enced man, seeking to better your condition, we can help you toa bigger 
income in a broader field. I you have had no experience and are interested 
in Life Insurance Salesmanship, we can help you with our Course of Instruc- 
tions and special equipment, to secure the business. Applications consid- 
ered only from responsible men who can furnish bond, if necessary. While 
you arein the mood—right now—let me hear from you. 


E. G. Simmons, Vice-President and General Manager 
Whitney Central Building 
New Orleans, U. S. A. 














A Progressive SURETY and CASUALTY Company 
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KANSAS CITY LIFE INSURANCE COMPANY, 


KANSAS CITY, MO. 


(Condensed Annual Statement, December 31, 1919.) 


First — Real Estate Loans. . 
Bonds, (Government, School and Municipal). . 
Loans to Policyholders (Policy as collateral) . 


Cash in banks and time certi eee 


Book Value of Real Estate owned. 

Bank Stocks Owned. 

Agents’ Balances, Debit $12, 370. 72—Credit $5, 584. 28. 
Accrued Interest on Investments. 

Premiums in Course of Collection and Deferred . 
Loans secured by collateral woes 


bon hana eal eee eoasaRERRaoaER REE SERHeEEesoEsieiieeoraE ces misato tere 
INCE RUPINCSO UNCON. ed So aia es SW aa ea tea ge et Ean ee Sere te EE 
DEDUCT 


Bills Receivable. 

Agents’ Balances... ... 

Loans in excess of reserve. 
Amount Deduction. 


IN TOS. CLT Se ae ree ea eee AOE See Emenee eater CMM Teer ree bere m ire Marcle emer ne en cere 


LIABILITIES 


Legal Reserve.. 
Reported Death Claims. 


Present Value of Annuities and d Installments. «2... 000s esc ee eee eeee erste tees ee tre eeceesetesenesscee 


Interest Paid in Advance. . 
Set Aside for 1920 Taxes. 
Unpaid Bills and Accounts. . 


Surplus Assigned for Policy Bivens Woes co rtea a pd aot eG SL he cs A eg  EO 


Surplus ee. 
Capital Stock. . 


Surplus to Protect Policyholders.. 
Net Liabilities and Surplus. . 


RESOURCES 


$8,018, 100.88 
1,632,696.35 
1,569,424.31 
1,503,032.58 

166,513.45 
7,640.00 
6,786.44 

265,756.64 

628,984.58 

712.50 
491.72 


$13,800, 139.45 


491.72 

12,370.72 

38,127.00 
$ 50,989.44 


$13,749, 150.01 


$11,948,492.65 
134,616.69 
80,970.80 
29,458.09 
Ree eS 85,000.00 
Late tas aise as 15,231.63 
$1,097,363.97 
158,016.18 
200,000.00 


_1,455,380.15 
$13,749, 150.01 


NEW BUSINESS ISSUED AND PAID FOR IN 1919, - $62,7 760,043.00 
PAID FOR INSURANCE IN FORCE, $182,515,645.00 


C. N. Sears, Secretary 


J. B. Reynolds, President 














MILAN INTERNATIONAL REINSURANCE CO., LTD. 


Registered Office: Roma 


Head Office: Milano (Italy) 4—via Victor Hugo 


United States Managers: WILLCOX, PECK & HUGHES, 3 SOUTH WILLIAM STREET, NEW YORK 


Deposited in United States: One million of dollars 


BOARD OF DIRECTORS 





CHAIRMAN 


On. SCALINI Gr. Uff. Dott. ENRICO, Senatore del Regne, Director of 
the Banca Italiana di Sconto,! Chairman of the Societa Petroli d'Italia. 


VICE-CHAIRMAN 


a Ing. Comm. GIACOMO, Director of the Banca Commerciale 
ana. 
DIRECTORS 


BATTAGLIA Dott. LUIGI, Director of the Stabilimento di Castellanza 
della Societa Ligure Lombarda. 


BINDA Ing. Cav. ACHILLE, Director of the Societa an. Bertelli, Crippa 
etc. 


ON. CANDIANI Dott. Comm. ETTORE, Chairman of the Federazione 
Commerciale Industraile Italiana. 


On. CANZI LUIGI, Senatore del Regno, Chairman of the Banca Com- 
merciale Italiana. 


FINZI Comm. ANSELMO, Director General of the ‘‘Italica Grandine.” 


GALAZZI Cav. ERNESTO, Director of the Banca Italiana di Sconto. 
MARIANI Comm. LEONE, Reggente of the Banca d'Italia. 


POGLIANI Comm. ANGELO, Managing Director of the Banca Italiana 
di Sconto. 


RASTELLI Dott. Comm. PIERO, Director of the Reale Assicurazioni 
Vita and of the Banca Commerciale Italiana. 


— Dott. Comm. GIUSEPPE, Director of the Banca Lariana di 
omo. 
AUDITORS 
BENZONI Rag. GERMANO—BROGGI CARLO EDOARDO— 
CATELLI Cav. ANGELO—DOLCETTA Dott. Cav. BRUNO—ROSEO 
Dott. GIAN GIACOMO. 
AUDITORS (acting) 


CAVALLI Prof. Comm. CARLO—DE PAOLINI Cav. PIETRO. 


MANAGING DIRECTOR 
Comm. ANSELMO FINZI. 
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STATE MUTUAL LIFE ASSURANCE CO. 
FIRST RURAL OLD LINE |} so woscesten, mass 
COMPANY = re 


Low Participating rates; double indemnity insurance; shortest, SEVENTY-FIFTH ANNIVERSARY YEAR 


cleanest policies in the world; complete protection disability clause. 
For 75 years—far longer than the average 


THE AGRICULTURAL LIFE INSURANCE a pe ithe een oh cea 














COMPANY OF AMERICA Additions are made to our agency force when the 
FRANCIS F. McGINNIS, right men are found. 
President, General Counsel and Founder B. H. Wright, President D. W. Carter, Secretary 


Stephen Ireland, Superintendent of Agencies 








We are writing at the rate of over three millions a year 
and have a particularly attractive proposition for men 


with clean records who can deliver the goods—as General, ; - 
State or District Agents. Th e R e p ul bl 1C 
WILLARD E. KING,. Vice-President and M of Ag i 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents C a Ss u a ] ty Co m p a n y 


Home Office: BAY CITY, MICHIGAN 





232 Fourth Ave. 
u —— PITTSBURGH, PA. 


CONTINENTAL LIFE INSURANCE CO. Writes all lines of Casualty Insurance. 





























i Fidelity and Surety Bonds 
Issues both Participating and Non-Participating policies 
providing for Double Indemnity, total or partial dis- NOW Is The Time To PUSH Your Casualty Business 
ability and surgical operation benefits. Let us help ou PUSH for Automobile, Workmen’s Compensation, Liability, 
y Physician’s, Druggist’s Liability, Plate Glass, Burg- 


a lary, Accident, Health & Disability Insurance, Fidelity and Surety Bonds. AN 

Attractive Agency Contracts AGENCY WITH THIS COMPANY MEANS SERVICE TO YOU AND YOUR 
PATRONS. Write Home Office for Particulars. 

This Company operates in Arizona, Colorado, California, Indiana, Kansas, Missouri, 

New Mexico, Oklahoma, Texas and Utah. 

















JOHN W. COOPER i 
President Salt Lake City, Utah Spits! WESTERN INDEMNITY CO.. Dallas, Texas svar A¥#364, 000 
PORTUGAL SPAIN 


Merchants Life Insurance: Co. 


Des Moines, Iowa 


J. FORCADA 


Manager of the firm J. Forcada & Co. 


INSURANCE & REINSURANCE BROKER 














Agency iia a mn nineteen Foundator-Manager of the ‘SSOCIEDADE FINANCIAL DE 
SEGUROS Lda. Underwriter of the Marine Branch 
3 : of the Portugues Companies: 
wM, A. WATTS, President A COLONIAL & OCEANO 
Agent of the Foreign Companies: UNITE; UNIVERS; 
So ore eeenneenremmaeneny ILLE DE FRANCE; NORDISK, ETC. 
EXCELLENT OPPORTUNITY Results obtained by ‘SOCIEDADE FINANCIAL DE 
. " x a SEGUROS Lda., on account of foreign Companies, 
for Reliable, Energetic men to represent us in feont Sanuary 8057 60 Bie: Decrees 2008 
the states of Illinois and Missouri with direct Premiums.......;... $2,215,483.74 
Home Office contracts. Liberal policies. Losses paid.......... $ 599,909.42 
SHEDNISs .cvieicedose 5 $1,615,574.31 


CAPITOL LIFE INSURANCE COMPANY Results obtained by the Companies ‘‘A COLONIAL” & 


OF COLORADO “OCEANO’’, from June 1917 to 3lst December 1918 














A COLONIAL OCEANO 
Thos. F. Daly, President DENVER, COLORADO Premiums....... $2,453,862.66 $494,684.08 
Losses paid..... . .$1,673,549.68 $140,376.03 
Surplus..........$ 780,312.98 $354,308.05 
F A ee M L Oo Agents and correspondents in all the principal towns of 
FIRST MORTGAGE LOANS 
Improved Indiana Farms Highest grade loans obtainable EUROPE, AFRICA & BRAZIL, 


ASK FOR LIST 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 


4 


LISBON, 12-13 PRACA DE MUNICIPIE. 
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A. M. BURTON, Pres‘dent H.B. FOLK Secretary 


LIFE and CASUALTY INSURANCE COMPANY 


OF TENNESSEE 
Industrial Weekly Insurance 
Life—Health—Accident 
Pays Fifty Weeks Indemnity 


Home Office - - - Nashville, Tennessee 

















Federated Fire Re-insurance Co. 


Now Organizing 


When Completed Will Have Capital of 
$1,000,000.00 


Will Do a Re-insurance Business Only 


Ready for Business January 2, 1920 























American National Insurance Co. 


OF GALVESTON, TEXAS 


Ordinary 
and 
Industrial 


THE GIANT 
OF THE SOUTH 


A record of steady 
growth, Conserva- 
tive Management 
and Worth - while 
Contracts. 


Assetsnearly Seven 
Million. Insurance 
in force about 






























ee oes Ninety Million. 
Home Office W.L elie J “as SHEAR 
. ‘ . Jr. ARN MOODY W. J. SHAW 
314-320 M.B.A. Bldg. Mason City, Iowa President Vice Pres. ssanaee 





it you can write Ordinary and Industrial 
business in an exceptional field, uncer a pro- 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Ironton, Ohio. 





GEORGE WASHINGTON LIFE INSURANCE C0. 
Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 


C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 








THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect Policy-Holders - = = $241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 











THE COLUMBIAN NATIONAL LIFE 
INSURANCE COMPANY 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 





LIFE, ACCIDENT, and HEALTH INSURANCE 
LOW GUARANTEED RATES. 




















Peninsular Fire Insurance Co. 
of America 


(Now organizing) 

Authorized Capital - - -  $1,000,000.00 
Authorized Surplus - - -  $1,000,000.00 
Will begin writing business January 2nd, 1920 

COLON C. LILLIE, President 
J. FLOYD IRISH. Managing Underwriter 


Saginaw, W. S. Michigan 























Horace R. Wemple Henry M. Schnarr 
President Secretary=-Treasurer 


FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 











on 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


One Hundred Years 


of Service 


Losses Paid over $174,000,000 








Equitable Life Insurance Company 
of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of Xolumbia, West Virginia, Ohio and Delaware 


President ‘ ‘ : : ‘ ‘ e . HENRY P. BLAIR | 


Vice President JOSEPH SANDERS 


2nd Vice President (Agency Supervisor) ‘WILLIAM A. BENNETT | 
Secretary . . . ALLEN C, CLARK | 


Actuary . : ; ‘ GILBERT A. CLARK |! 
_Main Office, 816 14th St., N.W., WASHINGTON, D.C. 


ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance , 

















Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 

















WANTED—ARKANSAS 


An attractive General Agency contract 
for the State of Arkansas—just opened 
for business. 


AMERICAN NATIONAL ASSURANCE COMPANY 


Third National Bank Building 
ST. LOUIS, MO. 

















WE BELIEVE THAT TO AN AGENT WHO DE- 
LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


WE TAKE PRIDE IN PROMPT AND EFFI- 
CIENT SERVICE TO POLICY HOLDER AND 
AGENT. 


GULF COAST LIFE. INSURANCE COMPANY 


Gulfport, Mississippi 















Service of Quality to Policyholders 
Contracts of Superiority to Representatives 






Eastern ett, 49 Maiden Lane, se York 
Western Dept., Pacific Bldg., San Francisco 
Northwestern Dept., Palace Bldg., Minneapolis 




















Kristiania Shipping, Insurance and Trading Co. A/S 





— 

















Managing Director (Insurance Branch): H. C. O. Siecke (British Subject) 


KRISTIANIA. 


Insurance and Reinsurance Managers and Brokers. 


Facultative Reinsurance and Obligatory Treaties Negotiated. 


TELEGRAMS: **CLARO”’, KRISTIANIA. 























6 














January 15, 1920 THE SPECTATOR 





























OMAHA, NEBRASKA 
Eighteenth Annual Statement 
January 1, 1920 
ASSETS 
January 1, 1919 January 1, 1920 
ee oa 20s ied bat gai’ Gah ce arog WE de Saree Sw aeiae See e insite ah ied aie $2,177,788.85 $2,288,480.00 
i poe cl Nea a): Je a hae Gane dW ae lg tee aan anne a ea 342,150.00 434,050.00 
55 10s. ok to nih gSOe Gad eb eae a oe LS DAR ESSA Ree ee oon ee 256,850.00 281,850.00 
I ooo cic oacadw ws a eaodenn vada eo eee aA SS Oe eee 60,000.00 60,000.00 
Fee ae PD WII sok oo ck Sis So ie a Se bo Ake eS 29,482.99 278,520.97 
PEIN 0 is san noe Seo Fk os os SO ae ois 49,050.52 66,167.66 
ee ee ee ne Tree eee eee ee ree TT Pe $2,915,322.36 $3,409,068.63 
LIABILITIES 
Das Ler Pes WE io iin ik sk ee ks BOS eee eee eee eee eees None 
Death Losses Reported (Proof Incomplete)....................00 0 ccc eee eee $64,500.00 
Liability under Installment Policies Terminated by Death...................... 291,346.97 
Miscellaneous Office Expense (estimated).............0...0 0... c eee eee ee eens 10,000.00 
i eee 25,000.00 
TN se pg Sh Sy Se I aS a $390,846.97 
FUNDS | 
ee I ag org 6d aS Awa: pc war wh vag Wh Sonar a de me te cata ieie ta ae $1,580,932.97 
Ne eee ee ee ee eer ree eee ee eee ee lr Poe eo ee 1,137,783.21 
I I ro 84s ree eas Ge ns aon w whew d FRA ORES EE iw A a eee 283,719.28 
nr rN I a. ed bv iene wa Pe hl de eB ee te Re ee 358,229.17 
ose so oo ote she Se es le es le ae ee ee a ee es $3,360,664.63 
RESULTS—YEAR 1919 
Emergency Reserve Fund, Saved and Held for Payment of Losses....................0.0.0.... $3,360,664.63 
imevenese for Veor im Emery Besarwe Fame... a os ee i ch cele hci scien 501,022.73 
Total Losses paid Simee Ougamtantion (16 years)... - «. «5c ccs ieee cet cc desc c cues 2,763,648.12 
I I I i agra oa he ata Ue og ae Aine ae Sly Lad Wa Cae a eR OOO 657,050.03 
Death Rate per $1,000.00 of Insurance in Force (Mean Amount)...................5.......... 5.82 
Ratio of Actual to Expected Mortality, American Experience Table.......................... - 46.44% 
Securities Deposited with Nebraska Insurance Department, to safeguard Policy-Holders.......... 2,457 ,860.00 
SE Sr I ois beaks os eae dG os 40 9s 24 AS ARREST DES ENS SAGE 555s Fea wSS 152,261.57 
Average Rate of Interest Earned on Invested Funds.................... 0c cece eee cee eeee 514% 
Percentage of Emergency Reserve Funds Accumulated to Protect Policy-Holders, to Total Losses 
i re I, © I ins ok a be oe Owes 0455949 6S AEE RO ROD 121.6% 
i emcearoaan cE Ta i Se I sg os 5 Se nen ek cates oo ed eh eee ead ewes macnn 16.9% 
EE Tee Pee ee ree Per oT Pr eT $24,447,500.00 
SS Ok et I 0. oie oa ed eh seus «dee yes no eas FAG 6 RG We ees ko oe aa 112,694,000.00 
ne sy os Fc SU ee ek oad eb coe eens Wee cease Bae eee 3452 
Liberal Commission and Renewal Contracts to Men of Ability and Integrity in Twenty-two States. 
J; €. Buttngtom.......--.- ......President 
Edward M. Martin .... Vice-President 
J. W. Hughes ..... bis . Secretary-Treasurer 
Bye. Ae -€. Stokes 42.2 05.2 2 .....Medical Director 
RB. Bangdem 26.2 3. aches: ...Assistant Secretary 
L. E. Gillespie ....... Assistant Secretary-Auditor 
A, Dy RUHHEr 2.2 see: .. Assistant Secretary 
Jj. S. Helgren’ -... ee Be 
Jno. W. Barth .... Actuary 
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PUBLIC LIFE INSURANGE CO. 


$500,000 Authorized Capital 
is now offering 
SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


LOUIS NAROWETZ, President 


108 So. La Salle Street CHICAGO, ILLINOIS 














HOME LIFE INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, President 


The 59th Annual Report of the Home Life Insurance Company shows over 
Four Million Dollars paid to policyholders in 1918, of which over Seven 
Hundred Thousand -was in dividends. The influenza pneumonia epidemic 
caused an abnormal- mortality greater than any experienced in the Com- 
pany’s history, but. notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dolfars. i 

The total insurance in force was increased during the year 8.6% and is 
now nearly One Hundred and Fifty Nine Million Dollars. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 
256 Broadway, New York, N. Y. 














THE EYES OF THE WORLD ARE TURNED TO CANADA 

And with good reason. It is a land of wonderful opportunity. 

No class finds broader opportunity than the Life Agent. Canada ap- 
proves of Life Insurance—and especially approves the liberal Policies of the 
most successful Life Company in the country. 

Write for Agency terms 


THE GREAT-WEST LIFE ASSURANCE COMPANY, Head Office, Winnipeg 


eneral Accident 


FIRE AND LIFE 


pASSURANCE CORPORATION, Lid. 


FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING - 4TY & WALNUT STS. 
PHILADELPHIA 















WISE AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE’’ 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 









¥F Dy) NF 


NSA s 







. Cc. O.MORSE 
meg WICHITA, KANSAS 


“Conservative but Aggressive”’ 











Miss Bina M. West, 


THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
The Original Woman’s Order on Adequate Rates 
Organized in 1892. 


Has Made a Notable Record in the Fraternal World 


Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for its Needy Sick 
Its Reviews Are-Social Centers, 


Miss Frances D. Partridge, 
Supreme Commander - Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 


a a recesses eae 












THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 









New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mor. 















OF NEBRASKA 
209 Wilkinson Bldg., cor. 12 & Farnam 
OMAHA, NEBR. 


W. E. McCANDLESS, Vice=-Pres. 
Manager of Agents 


E. M. SEARLE, Jr., Pres. 

















i lk 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1919, 
to 1,240,375 copies, averaging 23,853. weekly. 

se standard publications, covering life, 
fre, casualty and miscellaneous insurance, are 
recognized as authorities in their particular 
lines, and many have recewed the endorse- 
ments of the United States Government and 
State Insurance Departments. The Statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
pa gy insurance of all kinds. The subscription 
re for the United States, Canada and Mexico is 

our Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 WILLIAM STREET, New York 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second VicePresident 


Loughton T, Smith 
Secretary 


Charles H. Nicoll 
Vice-President 


Robere W. Blake 
Treasurer 


Sholto D. Kirk Fred. B. Humphrey 
Assistant Treasurer Assistant Secretary 


Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1920, by The Spectator Company, New York 





Voi. CIV. 





JANUARY 15, 1920 No. Ill 








AMERICAN MARINE INSURANCE 

N a communication to the governors 
and insurance commissioners of vari- 

ous States, a subcommittee of the United 
States Senate Committee on Merchant 
Marine and Fisheries, and the United 
States Shipping Board, great stress is 
laid upon the desirability of removing 
obstructions from the way of American 
insurance companies in connection with 
the writing of ocean marine insurance. It 
is pointed out that a very small propor- 
tion of the marine insurance needed to 
sustain a sizable American merchant ma- 
rine and a large foreign commerce is 
available from American companies, 
whereas it is most desirable that such 
business should be carried by American 
institutions not under control of those of 
foreign countries. It is stated that, even 
at this time, there is every reason to be- 
lieve that a _ well-directed competitive 
campaign is being waged by foreign un- 
derwriters, with a view to again reducing 
American marine insurance to the insigni- 
ficant position it occupied in pre-war 
years, It is urged that the various States 
should remove restrictions on the kinds 
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of insurance (other than life insurance) 
which may be transacted by American 
companies; that instead of taxing gross 
premiums, the basis of taxation should 
be net profits; that laws primarily in- 
tended to regulate fire insurance and 
but poorly adapted to the regulation of 
marine companies should be amended; 
that there should be greater uniformity 
in State legislation and greater liberality 
with reference to American companies 
seeking to enter the foreign field, or 
which may find it necessary to reinsure in 
foreign companies in order to secure a 
proper spread of business, and that ob- 
stacles in the way of permitting groups 
American companies to unite, under 
proper regulation, to form insurance as- 
sociations or pools for the purpose of 
assuming the reinsurance needed by the 
group, or to undertake operations in 
foreign countries, should be removed. 
Arguments are set forth in favor of 
giving these advantages to the American 
companies through uniform action by the 
authorities in the several States. It is 
well stated that “Nothing should be left 
undone which. will legitimately attract 
new capital into the marine insurance 
business, or will encourage the capital 
already invested to attempt greater things, 
The immediate situation requires that 
the legislative policy of the several States 
shall not run counter to the needs of the 
nation as a whole.” Undoubtedly the 
needs of the marine insurance business in 
this country have been overlooked or neg- 
lected, to a considerable degree, by law- 
makers; and it must be recognized that, 
if a large foreign trade is to be carried 
to a considerable extent in American bot- 
toms, it is essential that such commerce 
must not be handicapped by the absence 
of marine-insurance facilities at home. 


HE patriotism which inspired the 

fire underwriters of the United 
States to offer their services to the coun- 
try, in the war period, before any other 
business, as such, had done so, has not 
ceased with the practical termination of 
the war, but is alive to the needs of the 
present day and is taking active measures 
for the country’s protection from the 
Red peril. Insurance agents throughout 
the land are being called upon by the 
National Board of Fire Underwriters to 
enrol in the Fire Insurance Americaniza- 
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tion movement. The words of warning 
against the post-war dangers from dis- 
loyal residents of our land which were 
delivered by President F. C. Buswell of 
the National Board, in his address at the 
Louisville Convention of the National 
Association of Insurance Agents, are 
being widely scattered, agents being 
requested to signify their acceptance of 
the principles of the movement. This 
simply pledges them to exercise their in- 
fluence, as opportunity offers, for the sup- 
pression of disloyalty and the promotion 
of Americanism, and to give their sup- 
port to the widest dissemination of Amer- 
ican ideals. There is nothing in this pro- 
gramme that cannot be supported whole- 
heartedly by any American insurance 
agent, and there should be a one hundred 
per cent response to the appeal of the 
National Board, which is already begin- 
ning to receive active support from other 
organizations, one being the Insurance 
Federation of the State of New York. 


iy is doubtful whether fire insurance 

agents, as a rule, have as yet fully 
realized and made the most of the facts 
in connection with the cost of building 
construction. Recent inquiries have de- 
veloped that the construction cost of 
buildings, as compared with costs but a 
few years ago, have advanced from 
seventy to 100 per cent; and as fire 
losses are adjusted upon the basis of 
present values, the insurance carried on 
buildings should have been harmonized 
before this with the increased valuations. 
A lack of attention to this feature will 
not only cause losses to the insured in the 
event of the damage or destruction of 
his property, but a loss of both commis- 
sion and prestige to the agent, who should 
have seen that his client was properly 
protected. As the coinsurance clause is 
very generally used, it is likely to have a 
bearing in most cases in which the in- 
surance carried has not kept pace with the 
advance in values. Thus in 1914 the 
owner of a building then worth $100,000 
may have carried $80,000 of insurance, 
thus complying with the requirement of 
the eighty per cent coinsurance clause. 
If that building is doubled in value and 
the insurance has not been increased, in 
the event of a partial loss the insured 
would be able to collect but forty per 
cent thereof from the insurance compa- 
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nies instead of eighty per cent, had the 
fire occurred in 1914. It is certainly the 
duty of every fire insurance agent to 
draw this feature of the existing situation 
to the attention of his clients, and such 
service should react to his own ad- 
vantage in more than one way. Many 
agents have already aided their customers 
in bringing about a proper balance be- 
tween insurable value and insurance car- 
ried, but those who have not should do 
so at once. 


FIRE INSURANCE 


NEW YORK SURVEYS 


J. J. Dorn Lectures.—Jacob J. Dorn, ex- 
ecutive superintendent of the United States 
Casualty Company, lectured Tuesday be- 
fore the class of the Insurance Society of 
New York on the subject of “Claims and 
Reserves.” 

Women and Insurance.—Two of the most 
important insurance organizations, namely, 
the Faculty of Actuaries of Scotland, and 
the Institute of Actuaries of England, have 
lately taken action which permits the or- 
ganizations to be joined by women on equal 
terms with men. Not only is this of inter- 
est to the insurance profession, but to a 
far wider range of interests. These organ- 
izations stand for the highest in actuarial 
practice, and in taking the broad step which 
they have, to admit women on equal terms, 
they make it possible for any woman to 
attain to the highest in the actuarial pro- 
fession; she has now all of the privileges 
and, if she chooses to qualify, all of the 
responsibilities that go with the high office 
of actuary. It is going to be interesting 
to see what develops from all these new 
opportunities. 

The Sprinkler Risks and Cold Weather.— 
The excellent oversight of sprinklered risks 
in this territory is shown by the reports 
which developed the fact that out of ap- 
proximately one hundred such properties 
which were affected by the recent cold 
weather, all but ten were put back into 
commission. Of the ten, some went wholly 
bad, but others can be nursed back to 
sprinkler health and strength. 


S. A. Brodtkorb Visits New York.— 
Sophus A. Brodtkorb, who is identified with 
the Far Eastern branch office of the Nor- 
wegian Atlas Insurance Company of Chris- 
tiania, Norway, has been spending a few 
days in New York while on his way to 
Shanghai, where he will remain for at least 
four years. 














The Passing of an Insurance Empire.— 
The tenth floor of No. 123 William street, 
which was the United States headquarters 
of the Hamburg-Bremen Fire for so long, 
and which later was taken by the Alien 
Property Custodian as headquarters in his 
work in connection with the foreign enemy 
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companies, is now undergoing another 
change. The southern half has been given 
up by the Custodian and is being refitted 
for the New York Fire Insurance Exchange. 
The Sprinkler Department of the Exchange 
will be moved from the sixth floor to the 
tenth and one other department at least 
will be transferred from the twelfth to the 
tenth floor. This will release space on the 
twelfth floor and enable a spreading out, 
which will improve the efficiency and work- 
ing conditions. 

The northern half of the tenth floor will 
in due course, and probably very soon, be 
taken over by the New York Board of Fire 
Underwriters. When that takes place an 
insurance empire will have passed away. 


Increase of Premiums Due to Commer- 
cial Demands.—One of the great causes 
which contributed to the development of 
fire insurance was the demand on the part 
of the wholesalers and manufacturers that 
those to whom they sold goods should carry 
adequate insurance against a fire loss. They 
demanded this because they were unwilling 
to sell goods on credit unless there was this 
protection. We are witnessing now the 
same development in regard to riot insur- 
ance, Or more properly speaking other kinds 
of loss which a property may sustain but 
which is not covered by the usual fire policy. 
While there are no general riots taking 
place at the present time, nor strikes of any 
moment, nevertheless there is a demand on 
the part of leaders that the properties on 
which they lend shall be protected by this 
form of insurance. 


Some Lectures for Women.—The Insur- 
ance Society of New York did not propose 
this year, as in the last two years, to have 
any special classes for women, but the 
women themselves were unwilling that this 
should be the case and so have worked up 
a course of six lectures, all by themselves. 
That is, they are all by themselves with 
the exception that men are to be allowed 
to deliver the lectures. The lectures will be 
given on Monday evenings for six weeks, 
beginning at 5:15 P. M. and lasting for some 
thirty minutes. The complete announce- 
ment is as follows: 





January 12, “The Charm of Courtesy,” by 
Charles L. Case; January 19, “The Power 
of Knowledge,” by Edward R. Hardy; 
January 26, “The Need of Earnestness,” by 
Robert P. Barbour; February 2, “The Re- 
ward of Integrity,” by Allan FE. Clough; 
February 9, “The Use of Discipline,” by 
Frederick W. Day; February 16, “The Ap- 
peal of Personality,” by Frederick Richard- 
son, 

One Effect of Amalgamations.—W hatever 
the basic thought may be in regard to an 
amalgamation, as to the separate entities 
being maintained, that is one of those pleas- 
ing fictions which in a measure, probably, 
will not stand the test of actual experiment. 
It will be very easy for either or one of the 
amalgamators to take a sufficient amount of 
a line offered to supply the other one. This 
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condition is already reported and it is a 
natural one to look for. 


As to. Mergers and Rumors Thereof.—A 
correspondent writes: 
“Count that day lost 
Whose fast descending sun 
Sees no amalgamation 
Or merger begun.” 


CHICAGO AND THE WEST 

Chicago Board Holds Annual Meeting.— 
The annual meeting of the Chicago Board 
of Underwriters was held last week. H. H. 
Glidden, manager of the Board for many 
years, was recognized in a substantial way , 
by being made the recipient of additional 
compensation. R. N. Trimingham, who 
had served as secretary for nearly forty 
years and who recently retired from active 
service at the age of eighty-one, was ap- 
pointed secretary emeritus. J. B. Nowa- 
kowski, assistant secretary, was elected sec- 
retary. J. S. Glidden, who has had the title 
of assistant to the manager, was elected 
assistant manager. The retiring president, 
O. E. Aleshire, was presented with a hand- 
some Swiss gold watch, chain and pencil, 
the presentation speech being made by. S. 
Pellett. The following officers were elected: 
President, W. E. Higbee; vice-president, 
W. E. Witherbee; treasurer, G. S. Haskell; 
executive committee Alexander Smullan, 
L. H. Dudley, A. L. Ullman. T. E. Galla- 
gher and C. R. McCabe were re-elected for 
a term of three years as members of the 
patrol committee. 

C. G. Whipple Addresses Milwaukee 
Club.—C. G. Whipple, assistant general 
agent of the Union of Canton, delivered a 
lecture on the principles and history of fire 
insurance before the Fire Instance Club 
of Milwaukee last Monday evening. 

Globe Appoints New State Agent.—J. C. 
Brown has been appointed State agent for 
the Globe Fire of Pittsburgh in Illinois. 

Local Brokerage Firms Consolidate.— 
The brokerage firms of W. P. Byrne and 
Thos. J. Byrne & Bro. have been consoli- 
dated under the name of Byrne, Byrne & 
Hahn. George Hahn has been associated 
with Wm. P. Byrne for several years. 

R. I. Read Quits Insurance Business.— 
Rollin I. Reed, recently a State agent for 
Illinois for the Sun of London, has gone 
into another line of business. 


Insurance Club Holds Meeting.—The first 
regular meeting of the New Year was held 
by the Insurance Club on the evening of 
January 13. Richard G. Francois of the 
Adams, Beatt, Francois Corporation, in- 
dustrial appraisers, spoke on valuations and 
appraisals. 


BOSTON AND VICINITY 
New President of Exchange.—William H. 
Winkley, special agent of the. Insurance 
Company of North America, was elected 
president of the New England Insurance 
Exchange for two years at the annual meet- 
ing held last week. Mr. Winkley has been 
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a member of the Exchange since 1895, when 
he entered the insurance business as special 
agent of the Hartford. He has always had 
his headquarters in Boston, changing to the 
North America in 1907, which company he 
represents in Rhode Island, New Hamp- 
shire and eastern Massachusetts. He has 
been on nearly every standing committee 
of the Exchange in his twenty-four years’ 
membership and was second vice-president 
at the time of the death of the late Frank 
H. Battilana, whose unexpired term as 
president Mr. Winkley filled. He is chair- 
man of the railway and lighting committee 
and a member of the supervising committee 
on improved risks of the Exchange. Mr. 
Winkley is probably one of the most popular 
special agents in New England. The other 
officers elected are M. G. Wight of Boston, 
special agent of the North British and Mer- 
cantile, second vice-president; F. W. Brodie 
of Hartford, special agent of the tna; R. 
S. Howe of the Springfield Fire and Marine 
in Springfield, and J. H. McClure of the 
Continental in Bangor. First Vice-Pres- 
ident W. P. Carr of the Hartford holds 
office from rg19 till next year. 

Boston’s World Purview.—Kimball & Gil- 
man, Boston managers of the North British and 
Mercantile and affiliated companies, will furnish 
binders on acceptable risks located anywhere in 
the world for Boston agents and brokers. This 
Service is made available by the world-wide 
brokerage and service department established by 
the North British and Mercantile home office. 


Insurance Federation to Meet.—On Janu- 
ary 16 the annual meeting of the Insurance 
Federation of Massachusetts will be held 
in the Boston City Club. James M. Bod- 
dington of Fall River has been renominated 
for president, heading a slate of nearly 
forty state officers. President Arthur E. 
Childs of the International Casualty and 
Liability Association and President Richard- 
son, of the Insurance Institute of America, 
will be among the speakers at the afternoon 
meeting, to which all insurance men of the 
State are invited. 


Hail Insurance on Growing Fruit 
The Hartford Fire is preparing to write hail 
insurance on growing fruit in the West. At the 
start its writings will be confined to such fruits 
as apples and pears, and after more experience 
has been accumulated they may be extended.to 
soft fruits. 
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New Reinsurance Fire Company 

The new Reinsurance Fire Company of Des 
Moines is now fully organized and ready to 
begin business. Frank Hathorn, formerly well 
known in the Iowa field, has taken active 
charge as secretary, and it is announced that 
the new concern will go after the excess insur- 
ance that used to go to Germany. The new 
company is capitalized at $1,000,000. Patrick J. 
Clancy, secretary of the Iowa Association of 


Local Fire Insurance Agents, is president of 


the company. Scott Rawsin is vice-president ; 
Frank Hathorn, secretary, and Gilger E. Mac- 
Kinnon, treasurer. 


The Mets-Stovel Agency 

The Mets-Stovel Agency, composed of J. A. 
Mets, Jr., and C. J. Stovel, manager of the 
Capital Fire of Sacramento, with offices at’ 91 
William street, New York, has succeeded the 
U. S. Brokerage Agency, Inc. Mr. Mets will 
be Eastern department manager for the Cap- 
ital Fire, and the agency will continue to rep- 
resent the companies represented by its prede- 
cessor. 


Southern Home of Charleston, S. C. 


The Southern Home Insurance Company of 
Charleston, S, C., had a very satisfactory year 
in 1919. It doubled its capital stock and more 
than doubled its surplus, and has made sub- 
stantial gains in other items. The company has 
appointed J. B. Washington, Jr., as special 
agent, and is planning to render even greater 
and better service to its patrons during the cur- 
rent year. 


Consolidated of London Entering United 
States 

The Consolidated Assurance Company, Ltd., 
of London, will enter the United States for 
fire and inland marine reinsurance, with Cecil 
F. Shallcross, United States manager of the 
North British and Mercantile, as United States 
attorney. Application for license has been made 
to the New York department, and the required 
$500,000 deposit made. 


T. A. Ralston Launches Brokerage Business 

Thomas A. Ralston, who resigned on Janu- 
ary I after twenty-three years as sub-manager 
of the Northern Assurance, has opened a gen- 
eral insurance brokerage office at 206 Broad- 
way; New York, under the firm name of T. A. 
Ralston & Co. 


Fire Insurance 


Death of Joseph H. Middleton 

Joseph H. Middleton, who died at his res- 
idence in Albany on January 7, was assistant 
chief examiner in the State Insurance Depart- 
ment, in charge of examinations of co-opera- 
tive fire companies. He entered the State serv- 
ice as clerk and statistician in the Labor De- 
partment in November, 1904, and was made 
statistician in October, 1907. In December, 
1910, he was appointed an assistant examiner 
in the Insurance Department, and two years 
later was promoted to the position of exam- 
iner, becoming assistant chief examiner in 


_ 1918. 


Mr. Middleton was an expert accountant, a 
man of marked executive ability, and a con- 
scientious and indefatigable worker. His per- 
sonality was such as to attract hosts of friends, 
and his loss is keenly felt in the Department, 
where he was looked upon as a personal friend 
by every attaché. He was a graduate of Cor- 
nell, and is survived by his widow and a young 
son. Superintendent Phillips paid the follow- 
ing trubute: 


Mr. Middleton was one of the most faithful 
and loyal members of the Insurance Depart- 
ment, and had a special fitness for the work to 
which he was assigned. He had ability and ex- 
traordinary capacity to accomplish well what- 
ever he undertook. He regarded his position as 
one of trust and fidelity, and was anxious to 
achieve good results, and realized that same 
could be attained only by constant effort and 
strict application to his tasks. Extra hours or 
sacrifice of personal comfort meant nothing to 
him when it resulted in greater or more effi- 
cient achievement. His death at the very height 
of his usefulness is a distinct loss not only to 
this department that he served so well, but to 
the State. 





Fire Department Motor Apparatus 
Instruction 
A book bearing the above title and compris- 
ing ninety-five pages of information has been 
issued by the Civil Service Chronicle. It was 
compiled by Capt. Daniel A. Sullivan, for a num- 
ber of years instructor of the New York Fire 


. Department Automobile School. The book is 


copiously illustrated, and is designed to so 
describe thirty types of motor apparatus in use 
in the New York Fire Department as to enable 
any fireman to become qualified to drive depart- 
ment apparatus. The book has a stiff paper 
cover and sells at $2.15 by mail. 


—The Nordisk Reinsurance Company, Copenhagen, 
Denmark, with U. S. offices in New York, and the 
Victory Insurance Company of Philadelphia, Phila- 
delphia, Pa., have been licensed in Ohio. 
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RAILROAD INSURANCE SYNDI- 
CATE 


Evans Group Admitted as Members—Now 
Composed of Twelve Strong Companies 
The Continental, the Fidelity-Phenix and the 

American Eagle of New York have been ad- 

mitted to the Railroad Insurance Syndicate, 

giving the organization a strength of twelve 
members, which are, besides the late admis- 
sions, the Hartford Fire, the Home of New 

York, the Liverpool and London and Globe 

and the group represented by Frank & Du Bois, 

namely, the Royal, Globe and Rutgers, Fire- 
mans Fund of San Francisco, the Commercial 

Union, the Insurance Company of North 

America and the Western of Toronto. ~ 
Hereafter the syndicate will be under the 

executive control of an advisory committee, a 

manager and a secretary, instead of a chairman 

and a secretary. The new advisory committee 
is made up of the following: Chairman, Wil- 
fred Kurth, secretary Home of. New York; 

Hugh R. Loudon, United States manager Liv- 

erpool and London and Globe; James Wyper, 

vice-president Hartford Fire; J. E. Koeckert, 
vice-president Continental, and E. B. Boyd, 

Frank & Du Bois. 


New Directors of Standard Fire 

William T. White, former president of the 
Mercer Automobile Co., Trenton, and a son- 
in-law of the late Ferdinand W. Roebling, Sr., 
an official of the John A. Roebling Sons’ Com- 
pany in Trenton and Roebling, N. J., and 
Horace B. Tobin, secretary and treasurer of 
the United and Globe Manufacturing Company 
of Trenton, have been elected to the board of 
directors of the Standard Fire Insurance Com- 
pany of New Jersey. These additional mem- 
bers raised the number of the board to sixteen. 
Appointment of a new president of the com- 
pany to succeed the late ex-Senator Jonathan 
H. Blackwell has not been made. 


Protection for Agents in Kansas 

Frank L. Travis, Kansas Insurance Com- 
missioner, expects to work out a plan 
shortly whereby agents in Kansas will get 
all the premium commission on all the busi- 
ness written in the State. A quarter of a 
million dollar line was written recently by 
a Missouri agent. Practically all the prop- 
erty covered was in Kansas, but the head- 
quarters of the company happened to be in 
Missouri and the business was written by 
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a Missouri agent. The Department is dis- 
posed to regard the writing of such a line 
by an agent outside the state as unfair to 
the Kansas insurance men and will insist 
that the business be given to’ the Kansas 
agents. ——— 
Baton Rouge Needs Better Protection 
An inspection of Baton Rouge, La., by En- 
gineers P. C. Charnnock and Charles F. Wood- 
cock, of the National Board of Fire Under- 


‘writers, brought out conclusions that “in the 


principal mercantile district weak construction, 
numerous large areas, and lack of window 


_ protection make serious group fires probable; 


although low heights, fair width of streets and 
good accessibility would otherwise make the 
conflagration hazard of the district as a whole 
low, the inadequate and unreliable water sup- 
ply and seriously weak fire department make 
the danger of sweeping fires considerable. In 
residential districts where shingle roofs pre- 
dominate the usual flying-brand hazard is 
severe.” 

Forty-eight well-defined recommendations 
for improvement of conditions were made by 
the committee on fire prevention. 


Insurance Managers of Industrial Concerns 
[To the Editor of THE SPECTATOR] 

Your reference in the issue of November 20 
to the growing realization of the value to large 
corporate interests of an insurance manager, 
leads one to infer that you may receive from 
time to time calls therefor. 

Having filled such a position in a $30,000,000 
corporation for about three years, in fact, al- 
though not in name, and being desirous of 
effecting new and larger connections, permit me 
to inquire as to just what procedure would have 
to be followed in order to learn of such con- 
cerns as might make the aforementioned in- 
quiry of you. INQUIRER. 

New York, Dec. 29. 


Loft Building Fire 

The newspapers of December 16 told of a fire 
in a loft building at 142-146 West Eighteenth 
street, New York, which did $250,000 damage. 

It started in a coat pad factory. The hazards 
of coat pad manufacturing are emphasized in 
Fire Insurance Inspection and Underwriting, by 
C. C, Dominge and W. O. Lincoln, of which the 
second edition, revised and enlarged, is about 
to be published by The Spectator Company. 
This book contains the following concerning 
coat pad manufacturing: 

Use ordinary sewing machines and power- 
cutting knives. Care of storage of cotton pad- 
ding is important. Usually have considerable 
lint around sewing machines and on floors. Not 
classed as desirable insurance risks. 
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EXPLOSION INSURANCE 





Development Has Been Sporadic 





SUGGEST REVI‘ ION OF RULES AND RATES 





Conference Memters Circularized for Views on 
Changes—Meeting M y Be Called 


Conceived in an emergency and developed 
under stress of abnormal conditions, explosion 
underwriting has reached the stage where it 
might be well for the companies engaged there- 
in to examine the foundations of the business. 
In the Explosion Conference the suggestion 
has been made that members co-operate during 
the slack season in strengthening the weak 
prop of the business. To sound out the opinion 
of the seventy-five companies writing explo- 
sion, or its complement, riot and civil com- 
motion insurance, H. S. Poole, assistant-sec- 
retary of the Home of New York, and chair- 
man of the general rating committee of the 
Conference, has addressed to them a letter 
soliciting their views on the desirability of re- 
vising the rules and possibly the rating basis 
now used by the Conference. The fact that re- 
plies are slow in coming in indicates that much 
thought is being devoted to the subject. 

From 1914 to 1917 explosion insurance was 
sought in the belief that German spies were 
sure to wreak great destruction with bombs 
and infernal machines. After April 6, 1917, 
persons owning property in the vicinity of 
high explosive or powder factories rushed to 
the insurance companies for protection, giving 
the new business a momentum which tided it 
over the days when its future could only be 
conjectural. After the armistice, a reaction 
was looked for; but, instead of falling off, the 
war cover was merely superseded by fresh de- 
mands from districts threatened with violence 
from strikes or riots. When, during the fall 
months, riot and civil commotion cover was 
written in enormous amounts, underwriters 
discovered that they had a new field which 
would be constant as long as the right to strike 
was held inviolable—and perhaps longer. 

Although spasmodic, explosion and _ riot 
writing has maintained an excellent average 
during the past year. Figures have not yet 
been wholly compiled, but most companies find 
more outstanding liability on their books than 
at the close of 1918. 

Mr. Poole, who believes, in common with 
many others, that explosion has become firmly 
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Pawtucket Fire, R. I. 
Berkshire Fire, Mass. 
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entrenched, said: “The low rates are an in- 
ducement for the merchant, factory owner, etc., 
to keep up their explosion insurance, and they 
would no sooner give up their explosion policy 
than they would lapse their accident policy.” 

If useful recommendations are submitted in 
reply to Mr. Poole’s letter, a meeting of the 
Conference will be called within a few weeks 
to take action on the lines suggested. It is 
probable that a revision in the method of de- 
termining rates will be called for, and it is 
possible that some members will ask for a re- 
duction in rates. 


Insurance Library Association Lectures 

The Insurance Library Association of Bos- 
ton has arranged for a series of lectures 
through the winter and spring. The lecturers 
include Wm. B. Medlicott, general agent of the 
Atlas; Gorham Dana, manager, Underwriters 
Bureau of New England; Frank A. Dewick, of 
Dewick & Flanders; Dwight W. Sleeper, of D. 
W. Sleeper & Co., Inc.; Wm. D. Milne, super- 
intendent of surveys, Underwriters Bureau of 
New England; S. L.' Burgher, assistant en- 
gineer, New England Insurance Exchange; 
Milton F. Jones, chemical inspector, New 
England Bureau of United Inspection; Ernest 
Kerr, engineer, Eastern department, Factory 
Mutuals, and Daniel N. Handy, librarian, In- 
surance Library Association. 

The lectures cover the principles and _his- 
tory of fire insurance, the fire insurance con- 
tract, building construction, fire prevention and 
fire protection, common and special fire hazards 
and correspondence. 


C. F. Frizzell is President 


The directors of the Newark Fire Insurance 
Company of Newark, N. J., have elected Chas. 
F. Frizzell to succeed the late E. J. Haynes as 
president. Mr. Frizzell has been assistant man- 
ager of the Royal Indemnity Company of New 
York. The Newark Fire will be operated as an 
independent company, following its own un- 
derwriting and business policies. 


Grain Belt Insurance Company, Des Moines 

The Grain Belt Insurance Company has been 
mcorporated at Des Moines, Ia., with $100,c00 
capital stock. C. F. Morgan is president and 
Frank S. White is secretary. 
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Resistance to Kansas Department Demand 
Advised 

General Counsel O. B. Ryon of the National 

Board. has advised members not to comply for 

the present with the Kansas Department’s re- 


quest for information as to the “salaries, com- - 


pensation and emoluments of whatsoever 
amount received in the year 1919 by officers 
and directors, and where the same amounted 
to more than $5,000, by any person, firm or cor- 
poration.” Inquiry is to be made by Mr. Ryon 
into the legality of the demand. 





To Watch Insurance Interests in Albany 
During Session 
Headquarters of the Insurance Federation 
of New York may be moved from New York 
city to Albany in order to keep in closer touch 
with the progress of legislation during this ses- 
sion. The Federation anticipates the proposal 
of a number of measures directed against in- 
surance interests. A meeting of the executive 
committee was held last week in the office of 
the secretary, Stanley L. Otis. 


Victory Appoints Agents 
The Victory of Philadelphia has named im- 
portant agents as follows: Worthington & Sill, 
Buffalo, N. Y.; Buell P. Mills, Rochester, N. 
Y.; C. O. Richards & Son, Syracuse, N. Y., 
and Steele & Powell, Binghamton, N. Y. 


‘ Death of Julius Jacoby 
Julius Jacoby, treasurer of Davis Dorland & 
Co., New York, died suddenly on Sunday last 
in his forty-ninth year. He was widely known 
among underwriters in New York and will be 
greatly missed. 


Camden Increases Official Staff 

The Camden Fire of Camden, N. J., has 
elected three assistant secretaries, as follows: 
Norman B. Stinson, Elwood S. Thompson and 
3arry Truscott. 

—The Mercantile of New York has appointed the 
Burling Realty Company as its Brooklyn agents. 

—The annual meeting of the Underwriters Associa- 
tion of the Middle department will be held on 
January 21. 

—Two new lists issued by the National Board of 
Fire Underwriters are the “List of Inspected Auto- 
motive Appliances” and the “‘List of Inspected Elec- 


trical Appliances.” 


Fire Insurance 


Conservation Work Progresses Steadily 

In conservation and fire prevention circles, 
the spotlight was switched this week to Syra- 
cuse, where a meeting of the Underwriters 
Association of New York State was held on 
Tuesday. T. Alfred Fleming, supervisor of 
conservation, received an enthusiastic recep- 
tion from the large number of special agents 
who attended the meeting, and who pledged 
their support in the fire prevention work out- 
lined by the National Board. The Conserva- 
tion and Fire Prevention Association of 
New York was organized. Mr. Fleming is 
shortly to meet the field men of North and 
South Carolina at Charlotte, N. C., to initiate 
the organization of conservation associations 
for both States. S. Y. Tupper, Southern man- 
ager of the Queen, and A. M. Schoen, chief 
engineer of the Southeastern Underwriters 
Association, will also be present. 


F. S. James Resigns Western Department 

It is announced that Fred S. James has re- 
signed as manager of the Western department 
of the National Fire of Hartford, and that 
George H. Bell has been appointed as his suc- 
cessor. President H. A. Smith of the Na- 
tional Fire, in announcing the change to agents, 
voices the regret of the National because of 
Mr. James’ resignation, and pays high tribute 
to his qualities as a man and an underwriter. 

Mr. Bell has for years been assistant man- 
ager. 

H. M. Schmitt Heads National-Ben 

Franklin 

H. M. Schmitt has been elected president of 
the National-Ben Franklin of Pittsburgh to 
succeed the late Samuel McKnight. Mr. 
Schmitt has been with the company since 1881, 
having served as_ secretary since 1888. 
Thomas A. Hathaway, who has been assistant 
secrétary, succeeds Mr. Schmitt as secretary. 


—Henry J. Houge has resigned as assistant sec- 
retary of the United States branch of the Scottish 
Union and National of Edinburgh. 

—James M. Dixon, president of the Tobacco 
Products Corporation, has been elected a director of 
the Importers and the Exporters of New York. 

—The North Empire Fire of Winnipeg is now 
controlled by the London Guarantee and Accident 
Company of London. 
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CASUALTY, SURETY & 
MISCELLANEOUS 


New York Claim Association Meeting 


The sixth and most successful yearly meet- 
ing in the annals of the New York Claim Asso- 
ciation was held last evening at the Yale 
Club, and attended by nearly 250 represen- 
tatives of the foremost casualty, mutual and 
self-insurers of New York State. After a 
short business meeting at 6:30, an excellent 
dinner was served. The notable array of 
speakers secured for the occasion included Sec- 
retary of State Francis M. Hugo, Edward F. 
Boyle, chairman New York State Industrial 
Commission; Col. Lewis T. Bryant, New Jer- 
sey Accident Board, and Franklin J. Hill, chief 
counsel Fuller Construction Company. 








Capt. Howard Back in New York 

Capt. Charles Howard is back in New York 
after a sojourn of many weeks in the West 
Indies. Contrary to plans formulated last fall, 
he will remain as resident secretary of the 
United States Fidelity and Guaranty Company 
branch in New York, instead of assuming a 
position at the Washington office. 


L. E. Mackall With Globe Indemnity 

Luther E. Mackall has withdrawn from the 
management of the Contractors’ Service Cor- 
poration, in which he has been associated with 
D. Clinton Mackey during recent months, 
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doing business under the firm name of Mackey, 
Mackall & Co., and has joined the Globe In- 
demnity, accepting an important position in the 
fidelity and surety department. His thorough 
understanding of the principles of surety un- 


‘derwriting, a subject on which he has written 


a well-known textbook, makes his addition to 
its staff an event of importance to the com- 
pany. D. Clinton Mackey continyes his connec- 
tion with the Contractors’ Service Corporation. 


Travelers Leases New York Offices 

Charles F. Noyes Company has _ negoti- 
ated probably the largest lease ever handled 
in the insurance district and one of the 
largest downtown leases ever negotiated. 
At an aggregate rental of $8,000,000, in- 
cluding taxes, ground rent and operation, 
the Noyes Company has leased for the 
Underwriters Building Company, the six- 
teen-story Hilliard building at 51-57 John 
street, northeast corner of Dutch street, the 
Commercial Union addition 4-6 Dutch 
street, and the adjoining plot at 8-10 Dutch 
street, to the Travelers Insurance Company 
of Hartford for twenty-one years. The 
lease is made subject to all existing leases 
in the building, many of which have a num- 
ber of years to run. Eventually the 
Travelers will remove from 76 William 
street, their present location, and occupy 
the premises just secured. This is.the sec- 
ond large lease made by the Noyes Com- 
pany during the past few weeks in the same 
district, the other lease being the $3,000,000 
Etna lease for five floors and one-half of 
the corner floor of the Woodbridge build- 
ing. Mr. Noyes believes these two leases 
will center the heart of the insurance dis- 
trict for all time in the vicinity of William 
street from John to Fulton. Already nego- 
tiations are pending by insurance companies 
for the securing of premises on William 
street and one active deal is under negoti- 
ation. 





E. S. Cogswell is General Manager 

Edmund S. Cogswell, heretofore Third 
Deputy Insurance Commissioner of Massachu- 
setts, has been chosen to be general manager 
of the National Association of Mutual Cas- 
ualty Companies, to succeed John M. Bessey, 
who resigned his post to become general man- 
ager of the Employers Mutual Insurance Com- 
pany of New York. 


Security Mutual Casualty Expanding 

The Security Mutual Casualty Company 
of Chicago is about to enter a number of 
Eastern States and has appointed R. M. 
Ferguson of New York as Eastern man- 
ager. 


National Surety’s New Officers 
Upton Slingluff and Russell A. Algire 
have been appointed vice-presidents of the 
National Surety of New York, other officers 
having been re-elected. S. R. Fanning is 
now assistant secretary. 


14 


Thursday 





















Business Integrity 


isimportant when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance Claims. 

Our Company offers attractive 
reinsurance in connectiin with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
vacked by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 


HANOVER BANK BUILDING 
N © w YORK 





H. H. Neale & Co. Are General Agents 

H. H. Neale & Co. of Detroit have been 
appointed general agents for Michigan for the 
New Amsterdam Casualty Company of New 
York, covering fidelity and surety. A new de- 
partment will be established to handle these 
lines. The New Amsterdam Casualty Com- 
pany has recently increased its capital and sur- 
plus, and is now in a position to more effi- 
ciently handle its rapidly increasing business. 

By the addition of this department, H. H. 
Neale & Co. now becomes one of the most 
complete agency organizations in Michigan in 
all lines of insurance. Frank Frick, well known 
in the State as an expert in these lines, will 
have charge of this department; he has for 
some years past been connected with the 
United States Fidelity and Guaranty Company 
in its field and production department, and H. 
H. Neale & Co. are considered fortunate in 
securing his services. 

Chicago Burglary Underwriters Organize 

The Burglary Underwriters’ Association of 
Chicago was organized last week, having as its 
lary underwriters in the Windy City. P. B..- 
charter members the most progressive burg- 
Shillito, Massachusetts Bonding, was elected 
president; G. S. Haskell, Fred S. James & Co., 
vice-president, and J. T. Falvey of R. W. Ty- 
man & Co., secretary. 





Royal Indemnity Appointments 
The Royal Indemnity, New York, has ap- 
pointed these general agents for all lines: 
H. C. Hare Company, Jacksonville, Fla.; 
Joseph A. Rogers Agency, Inc., St. Paul, 
Minn., and Clark-Malone Realty Company, 
Inc., Birmingham, Ala. 








Federal Surety’s Capital Increase 
The directors of the Federal Surety of 
Davenport, Ia., have decided upon an in- 
crease of $500,000 each in the company’s 
capital and surplus by sale of new stock at 
200 per cent. 
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Equitable Agent Breaks All Records in 
Accident and Health Writings 


All records for individual production in acci- 
dent and health insurance were eclipsed last 
year by Adolph Hollander, one of the Equi- 
table’s New York city agents. His production, 
it is claimed, is larger in number of cases, 
amount of insurance and premiums than any 
agent of any company ever produced in a single 
year since the introduction of accident and 
health insurance in this country. His writings 
really cover only eleven months, as the Equi- 
table’s Accident and Health branch was not 
introduced until the middle of January, 1919. 

In addition to his accident business he per- 
sonally wrote $4,158,000 of life insurance dur- 
ing “1919, being the ranking agent of the Equi- 
table in its Agency Honor Clubs. 


Workmen’s Compensation Law in Mexico 
A correspondent at Mexico City favors us 
with the portion of the new workmen’s com- 
pensation law of Mexico relating to occupa- 


’ tional sickness, which has been approved. An- 


other chapter of the same enactment, relating 
to compensation -for industrial accidents on 
substantially the same basis as the section upon 
occupational sickness has also received favor- 
able consideration. The occupational sickness 
chapter is presented below: 


Article 1—For the effects of this law, it is 
understood as occupational sickness any invol- 
untary injury caused by some agent or circum- 
stance necessary or pertaining to work or in- 
dustry to be exercised, provided that the rela- 
tion of contingency between those conditions 
and the injury is evidenced. 

Article 2—The indemnities which the em- 
ployer or his representative has to pay to the 
employee or workman by reason of occupa- 
tional sickness, will be subject to the following 
rules: 

(a) The injured workman shall receive his 
full daily wages, up to the date of his complete 
recovery, in case of temporary sickness ; 

(b) If recovery is not complete, and the 
workman remains thereby with a certain occu- 
pational incapacity, without, however, dis- 
abling him for his special work, he shall have 
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a right to an indemnity equivalent to the dim- 
inution in wages for the term of one year, with 
the right also to be admitted in the same in- 
dustry. 

(c) If the workman should become impaired 
for any kind of work, the employer will pay to 
him a sum equal to one year’s wages. 

(d) When death results from sickness, the 
employer must pay at once the burial expenses, 
not to exceed fifty pesos. Besides, the depend- 
ents shall be indemnified according to the fol- 
lowing schedule: 

I—To the wife, being childless, with three 
months’ wages. 

II—To wife and children,, minors of age, six 
months’ wages. 

III—To minor sons or daughters, orphans, 
with six months’ wages. 

IV—To parents of workman when dependent 
upon him for support, with two months’ wages, 
which will be deducted from the indemnity 
provided by the foregoing precepts and with 
six months when no wife and children survive 
the workman. : 

Article 3—In those cases in which the work- 
man prefers to be treated by other physician 
than the one of the establishment, he is at lib- 
erty to choose other at his own expense. 

Article 4—In any case of supposed occupa- 
tional sickness, the employer shall have the 
right. to appoint another physician, who, asso- 
ciated to the home doctor, may follow the 
progress of the sickness and verify the exist- 
ence of said ailment and whether the same was 
contracted within the establishment. In case 
of controversy, both parties shall appoint a 
third one in discord. For the effects of article 

the attending physician and those act- 
ing as experts will issue the corresponding 
statement. 

Article 5—When the workman subject to oc- 
cupational sickness would show reluctance to 
treatment indicated by the physician, the un- 
dertaking shall place the fact before the atten- 
tion of the proper judicial authority and the 
Conciliatory Board of Arbitration, to whom 
exemption of responsibilities will be advanced 
according to law. 

Article 6—In case the workman dies on ac- 
count of occupational sickness, the death’s cer- 
tificate issued by the attending physician must 
specify whether the death was caused by said 
sickness or any other suffering apart from it. 
If there is disagreement between the employer 
and employee, expert proceedings will have to 
be made in the form mentioned by article . . 
If death occurs without medical assistance, the 
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claimants are at liberty to start proceedings in 
a suitable manner. 

Article 8—The factory or establishment shall 
have printed at its own expense, in pamphlet 
form, on terms clear and simple, the principal 
prophylactic and personal hygienic measures, 
so that the workmen may follow its observa- 
tion and fulfillment. 


Proposed Legislation in New York 
These bills amending the workmen’s com- 
pensation law have been offered in the New 
York Legislature: 


Assemblyman Everett—Amending group 45, section 
2, so as to bring under the benefits of the law forest 
surveyor and draftsmen, chief confidential agent, or 
confidential agent, employed by the State. 

Assemblyman Ullman—Amending sections 12, 18 
and 20, by providing that compensation shall be 
allowed from the day of disability; that notice of _in- 
jury shall be given within five, instead of ten days 
after disability, and that after expiration of seven, 
instead of fourteen days’ disability, claim for com- 
pensation may be presented to the employer. 

Assemblyman Ullman—Amending subdivisions 1, 
2, 3, 4, 5 and 7, and section 16, by increasing from 
6624 to 100 percent of average weekly wages the 
amount to be paid for total permanent, temporary 
total and permanent partial disability, and making 
other changes. 

Assemblyman Ullman—Concurrent resolution pro- 
posing an amendment to sections 18 and 19, article 
1, of the Constitution, by permitting the Legislature 
to enact laws for payment of compensation for occu- 
pational diseases of employees. $ 

Senator Burling and Assemblyman Trahan— 
Amending section 2, by inserting new group 47, pro- 
viding for compensation of all policemen in villages. 

Assemblyman Donohue—Amending subdivisions 7 
and 11, section 3, by including in the definition of 
compensatable injuries, all diseases and illnesses 
caused or induced by the nature of the employment. 

Assemblyman Henderson—Amending subdivision 5, 
section 15, by providing that compensation payment 
under subdivisions 1, 2 and 4, and subdivision 3, ex- 
cept in case of loss of hand, arm, foot, leg or eye, 
shall not exceed $20 per week, instead of $15 a week, 
as at present. 





Personal Accident Underwriters to Meet 
January 28 
A meeting of the Bureau of Personal Acci- 
dent and Health Underwriters is scheduled for 
January 28 at the Hotel Astor, New York. 
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WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 
Heme siecle oferta Moines, Iowa 





Attention, Insurance Men! 

















TRUST ESTATES 


By W. J. SINCLAIR 


Well-to-do men frequently have their minds burdened with the necessity of making 
ome the prssnac y for those who will survive them. A leaflet published by The 
Spectator Company entitled ‘Trust Estates” sets forth convincingly the methods 
and advantages of creating a trust ae with a life a company to provide an 

al income in the future. A real business producer. : 
"Piete: per copy, 15 cents; 50 cop es, $4,00; 100 cop es, $6,00; 500 copies, $20.00; 
1,000 copies, $35.00; 5,000 copies, $150.00; 10,000 copies, $250.00. 


THE SPECTATOR COMPANY 


CxIcaGo OFFICE 
Insurance Exchange 


seller. 





A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick 


All answers treated with confidence. 


Address L-438, care of THE SPECTATOR, 


P. 0. Box 1117, New York City, N.Y. 








135 William Street 
New YorE 
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LIFE BUSINESS IN 1919 


Most Companies Report Large Increases 
Over Previous Year 

The preliminary statements being made by 
life insurance companies as to their business 
in I919 indicate that most of the companies 
made excellent gains last year. Among those 
whose tentative figures are now available are 
the following: 

The Continental Life of Wilmington, Del., 
closed 1919 with $26,472,792 of insurance in 
force, representing a net increase of 90 per 
cent over that in 1918, its new business for 
1919 having been $7,140,928, or 67 per cent 
more than in 1918. On December 31 last the 
company had admitted assets of $3,346,170, and 
with excess of assets over liabilities of $1,324,- 
974, including capital, $675,950, and surplus, 
$649,024. : 

The Peoria Life of Peoria reports $41,418,- 
ooo of insurance in force at the end of 1919, 
representing a gain during the year of $15,- 
186,000. Its assets on December 31 last were 
$2,900,000, and its surplus over $300,000. In 
1919 its premium income was $1,787,843, and 
its total income over $1,900,000. Its ratio of 
renewals was 92.9 per cent and its ratio of 
actual to expected mortality, 54.4 per cent. 

The Federal Life of Chicago gained over 
$10,000,000 in life insurance in force last year, 
so that the amount outstanding now exceeds 
$36,000,000. Its writings in 1919 were about 
$15,000,000 against $6,000,000 in 1918. 

The National Life of the U. S. A.,. Chicago, 
closed 1919 with about $120,000,000 of risks in 
force, having written about $25,000,000 last 
year, compared with $15,500,000 in 1918. 

The Security Life of Chicago terminated the 
year 1919 with about $28,000,000 of insurance 
in force. 

The Farmers National Life of Chicago 
ended last year with about $12,500,000 of in- 
surance on its books, representing a gain of 
about $4,700,000 during the year 1919. 

The Old Colony Life of Chicago gained 
about $4,500,000: of insurance in force last 
year, closing the year with about $16,000,000 
of insurance in force. 

The American Bankers of Chicago wrote 
about $5,000,000 of paid-for business in 1919, 
ending that year with about $21,000,000 of in- 
surance in force. 

The Provident Life and Trust Company of 
Philadelphia exhibits $130,513,656 of assets, 
with a capital of $2,000,000 and a net surplus 
of $6,585,807, giving it a policyholders’ surplus 
of $8,585,807. The company’s insurance busi- 
ness in I9I9g included the issue of 29,748 policies, 
insuring $92,726,961, and it closed the year with 
180,872 policies in force, insuring $481,153,542. 
It received prerniums and annuities amounting 
to $16,810,684, and paid for death losses $3,426,- 
366, for endowments $3,535,997, and for divi- 
dends $2,468,842. In round figures the gains for 
1918 were $39,000,000 in new business, $61,000,- 
oco in insurance in force, and $2,000,00 in pre- 
mium income. 
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The Missouri State Life of St. Louis last 
year wrote paid-for business to the amount 
of $61,414,414, and the net gain for the year 
was $42,668,999. The company closed the year 
1919 with $219,415,635 of insurance in force. 
These results exceeded the expectations of the 
officers of the company, and evidence the pop- 
ularity of the company, as well as the excellent 
work of its officers and agents. 

The Reliance Life of Pittsburgh wrote $48,- 
097,546 of paid-for business, which sum ex- 
ceeded that of the previous year by nearly 
$21,000,000. It now has $137,061,560 of life in- 
surance, $46,001,250 of accident insurance and 
$136,709 of weekly indemnity health insurance 
in force. 


Recent Group Insurance Contracts 

In addition to the American Woolen 
Company and the National Spun Silk risks 
The Travelers has recently written group 
insurance policies for the Main Coated 
Paper Company and allied companies of 
Rumford, Maine, with approximately 1500 
employees; the Colonial Knitting Mills, 
Inc., of Philadelphia; the California Hotel 
Company, Pasadena, Cal.; the Rosendale 
Foundry and Machine Company, Pittsburg; 
the Utah Oil Refining Company, Salt Lake. 
City, Utah; the Railway and Industrial En- 
gineering Company, Greensburg, Pa.; the 
French and Heald Company, Milford, N. H.; 
the Osborn Machine Company, DuBois, 
and the Morris Ellis Hosiery Company, 
Philadelphia, Pa. 

The General Electric Company has taken out 
group insurance on 70,000 employees for a total 
amount of $50,000,000, going into effect at the 
beginning of the year and applying to all em- 
ployees who have been with the company for a 
year or more. 

The Springfield Fire and Marine has taken 
out group insurance for $500,000 in the A*tna 
Life, covering 600 employees at the hore office 
at Springfield, and at the branch offices in Chi- 
cago and San Francisco. 


Des Moines Life and Annuity Company 

The Des Moines Life and Annuity Ccem- 
pany, Des Moines, on December 31, Ig19, re- 
ported admitted assets of $770,016, a policy- 
holders’ surplus of $658,001 (including $500,000 
capital), and insurance in force December 31 
of $8,630,000. Income in 1919 amounted to 
$330,860, and payments to policyholders $8568. 
The gains in 1919 over 1918 included $216,133 
in premium receipts, $74,946 in assets and $75,- 
486 in reserve. 


Lafayette Life of Indiana 

The Lafayette Life, Lafayette, Ind., reports 
assets of $1,790,342 on December 31 last, and 
insurance in force, $12,573,076. Its total in- 
come last year was $531,527 and its payments 
to policyholders $125,520. Since its organiza- 
tion this company has paid for death claims 
the sum of $578,984, and to living policyholders 
for dividends and other values, $716,330, a 


total of $1,295,323. 
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Guarantee Fund Life Association, Omaha 


An inspection of the eighteenth annual state- 
ment of the Guarantee Fund Life Association 
of Omaha, Neb., shows that on January 1, 1920, 
the association had assets to the amount of 
$3,409,069, while its various funds were as fol- 
lows: Reserve fund, $1,580,933; surplus fund, 
$1,137,783; mortuary fund, $283,719, and mor- 
tuary trust fund, $358,2290—a total of $3,360,664. 
Its liabilities are stated as $390,847, including 
liability under instalment policies terminated 
by death, $291,347. 

The gain in assets during the past year was 
$493,747, and the increase in the emergency re- 
serve fund was $501,023. The losses paid in 
1919, $657,050, fell $10,000 short of those paid 
in the preceding year, while the average death 
rate per $1000 of insurance in force was but 
5.82, against 10.31 in 1918. The ratio of actual 
to expected mortality by the American Experi- 
ence Table was but 46.44 per cent. 

The association has accumulated emergency 
reserve funds for the protection of policy- 
holders to an amount equal to 121.6 per cent 
of the total losses paid during the eighteen 
years since its organization. 

The association, as of January, I, 1920, had 
$112,694,000 of insurance in force—a gain of 
over $18,000,000 during 1919; while its new in- 
surance issued last year—$24,447,500—ex- 
ceeded that of 1918 by over $13,000,000, having 
considerably more than doubled. Of the asso- 
ciation’s assets, the sum of $2,288,480 is repre- 
sented by farm loans; $434,050 by municipal 
bonds; $281,850 by Liberty bonds; $60,000 by 
real estate ; $278,521 by cash in banks and treas- 
ury, and $66,168 by accrued interest. 

Securities to the value of $2,457,860 are de- 
posited with the Nebraska Insurance Depart- 
ment for the protection of policyholders. The 
interest collections in 1919 aggregated $152,- 
262, representing an average rate of interest 
earned on invested funds of 5% per cent. The 
increase in invested funds last year was 16.9 
per cent. 

While the Guarantee Fund Life Association, 
in common with practically all life insurance or- 
ganizations, incurred unusual death losses in 
1918 and the early part of 1919, because of 
influenza, it is worthy of note that, although 
the loss payments in 1919 declined some $10,000 
fromm the amounts paid in 1918, the amount of 
unpaid losses also decreased more than $120,- 
000. This result was achieved while the 
amounts of insurance written and outstanding 
showed large increases. 

The association now operates in twenty-two 
States, and its officers are as follows: Presi- 
dent, J. C. Buffington; vice-president, Edward 
M. Martin; secretary-treasurer, J. W. Hughes; 
medical director, Dr. A. C. Stokes; assistant 
secretary, R. E. Langdon; assistant secretary- 
auditor, L. E. Gillespie; assistant secretary, A. 
D. Hunter; cashier, J. S. Helgren; actuary, 
John W. Barth. 


—W. S. Warren, F. G. Conklin, H. J. Williams 
and H. W. MacConnell of the Travelers have been 
promoted to assistant managerships of the life and 
accident department in the Metropolitan branch office. 
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TWO MEN, TWO WAYS 


One Could See the Advantages of Life 
Insurance, the Other Couldn’t 


GET-RICH-QUICK SCHEME APPEALS 


Their Wives, Widowed the Same Day, Have Widely 
Varying After-Lives 


David Welsh and Henry Manning had been 
friends since boyhood. They had gone to school 
together and had played “hookey” together, so 
no one was surprised when, later on, they went 
courting together. Finally they married sisters 
—the sweet Heyward girls. 

They settled down on adjoining farms, and 
for a few years all went as merrily as the pro- 
verbial marriage bell. But as the years passed 
the characteristics that the men had possessed 
as boys grew more and more pronounced. David 
had always been the more progressive of the 
two, and purchased every new labor-saving de- 
vice as soon as possible. But the more con- 
servative Henry would shake his head and 
say: 

“T don’t believe in all these new-fangled 
things, David. The old ways that were good 
enough for my father and mother are good 
enough for Mollie and me.” 

The two friends were still in early manhood 
when a new system of saving was introduced 
into their neighborhood. Henry dismissed the 
whole matter with a sniff. 

“Life insurance!” he said, contemptuously. 
“Living poor so you can die rich. None for me, 
David !” 

But David looked at it differently. 

“Tt’s true life insurance wouldn’t benefit you 
or me, Manning,” he replied, thoughtfully. 
“But, for my part, I believe I care more for 
Hester and the children than I do for myself. 
[’ll look into it, anyhow.” 

It was not until after a thorough investiga- 
tion that David Welsh decided it was the right 
thing to do, and invested in a life insurance 
policy to protect his family in case of his death. 

“All fudge!” observed Henry Manning to his 
wife, when he heard of his friend’s action. 
“David always has been wiser than his father, 
but I’m not that kind, thank goodness.” 

Mollie sighed as she went back to her never- 
ending tasks, all done in the “good old-fash- 
ioned way” that her husband approved of. 
There was no use in trying to reason with her 
husband, so long hopelessly set in his ways. He 
would probably outlive her, anyhow, so what 
had she to worry about? 

It was some years later that another proposi- 
tion was brought to the community. _This was 


the chance of a lifetime, a’ favored few, among 
whom were David Welsh and Henry Manning, 
were assured. A valuable mining stock was 
being practically given away, but to get it at 
all they must act quickly. 

David Welsh was not interested, nor, to all 
appearances, was Henry Manning. But, for 
some reason, the proposition had had more 
effect on Manning than he cared to own. 

“Perhaps,” he said to himself, “I’ve been too 
conservative. Maybe I owe it to Mollie, any- 
how, poor girl. She’s not looking as well as her 
sister. I wish I had time to investigate the 
matter, like Welsh did the insurance company ; 
but I guess I’ll have to risk it or lose the 
chance altogether,” 

So Henry Manning “risked” it. Telling no 
one of his intentions, he drew from the bank 
the bulk of his savings and received in ex- 
change some beautifully engraved stock certifi- 
cates, after which the representative of the 
company was obliged to hurry back to the 
Western office. 

For the next few weeks Henry Manning’s 
face wore a smile of satisfaction. This, how- 
ever, was replaced by a look of anxiety when a 
promised dividend failed to arrive on time. 
After several months had passed by with no 
results, he gave another check on his much cur- 
tailed bank account for a legal opinion rendered 
in one word—‘“worthless.” 

It was in the days of despair and agitation 
that followed that Mollie found out the truth. 
She uttered no word of reproach to her hus- 
band, but the lines that long had been forming 
on her sweet face deepened. and the little that 
was left of her youthfulness disappeared for- 
ever. 

Hester was very kind to her sister in the 
months that followed, while David, too, exerted 
himself to help his old friend, and the two men 
were seen together again just as when they 
were boys. 

“We'll try to get you on your feet yet, old 
fellow,” he told Manning one day. “Then you 
must make some provision for Mollie, like I’ve 
done for Hester. Mollie’s a trump, Henry.” 

“She’s the best wife any man ever had,” as- 
serted Henry. “But now I’m getting to be a 
middle-aged man, broken in health and spirit. 
I'll have to wait till I’m more fit. Then I’ll do 
it, late as it is.” 

But it was already too late. A white-faced 
messenger galloped up to Mollie’s home one day 
where the sisters sat sewing and, in broken 
words and with many hesitations, delivered his 
message. Henry Manning had been seized with 
one of the sudden attacks of vertigo to which 
he had lately become subject, and had fallen 
unconscious into the ice pond that he and David 


17 


Welsh were inspecting for winter. David had 
instantly plunged into the icy water in an at- 
tempt to save his friend, but——-here the mes- 
senger stopped as he looked at the stricken sis- 
ters, and it was only after repeated questioning 
that he could bring himself to say that David, 
too, had gone down. 


* * * * * 


“Pleasant and beautiful in their lives, in 
death they were not divided,” quoted the minis- 
ter as he performed the last sad rites over the 
friends. 

Then in a few weeks other events pushed the 
double tragedy to the background. 

And the sisters? For awhile they clung to 
each other in an agony of grief, but the care- 
less world pushed in between them and their 
sorrow as it has a way of doing, and forced on 
their grief-torn hearts the necessity of again 
facing the world with its duties and obligations. 

For Hester this was no hardship, thanks to 
her husband’s wise provision. She and her 
children were amply provided for, and in a 
short time had adjusted themselves to the new 
conditions and settled down comfortably in a 
little cottage in the village. 

But to Mollie the future was a problem 
indeed. With the small amount of money her 
husband had left, she settled all outstanding 
debts and then faced the question squarely. 
There was one solution to the problem, and 
only one—she must go to work. True, Hester 
had told her to come to her, but Mollie rebelled 
at the thought of being a burden on anyone 
while she was able to work. The time might 
come later when she would be forced to accept 
her sister’s charity, but it had not come yet. 

With tear-dimmed eyes Hester watched her 
black-robed sister a few weeks later as she 
passed out of her cottage gate, a heartbroken 
woman now, with a sprinkling of gray in the 
hair that had once been so brown and glossy, 
and a little stoop to the shoulders that had sunk 
beneath the incessant toil. 

Mollie had accepted a position that promised 
well at some distance from the village, and was 
on her way there now, with a little boy and 
girl running on ahead and thinking it all a 
great frolic. 

“Remember, Mollie, there is always a wel- 
come here for you and the children,” were 
Hester’s last words as Mollie left her. 

Then, as her sister disappeared down the 
street, Hester went inside to where a picture of 
her husband hung on the wall. 

“To live in hearts we leave behind is not to 
die,’ she murmured, softly. “David, my hus- 
band, how can I ever thank you enough for your 
loving forethought for my comfort and safety?” 
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Margins and Expenses Under Section 97 of 
the New York Insurance Law 

Section 97 of the New York insurance law 
provides that life companies are required to 
file annually with the State Insurance Depart- 
ment a schedule showing the expenses in- 
curred in the procurement of new business. 
Companies are required to show in this sched- 
ule the net premiums on new business, the 
loading thereon, the assumed mortality gains 
for the first five years on such new business 
and the expenses incurred. 
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The accompanying table presents these 
items in detail as filed by the companies in re- 
lation to the new business of 1918, together 
with a column showing the percentage of ex- 
penses to margins. Participating and non- 
participating business are shown separately. 

While Section 96 of the New York Insur- 
ance Law fixes a certain limitation upon the new 
business which may be written by a life insur- 
ance company, the law was amended in 1919 by 
the insertion of Section 96-a, which authorizes 
the Superintendent of Insurance to suspend the 


MARGINS AND EXPENSES FOR FIRST YEAR’S INSURANCE 
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THE SPECTATOR 


LIFE INSURANCE SECTION 


limitation for any particular calendar year in 
which he should find that companies writing not 
less than fifty per cent’ of the amount of life 
insurance written by companies authorized to 
do business in New York would, in the normal 
course of their business, properly and economic- 
ally conducted, reach the limits provided in Sec- 
tion 96 before the end of the year, but that the 
amount permitted to be written in the next suc- 
ceeding calendar year should be determined 
upon the basis which would have been allowed 
in the provisions of Section 96 if there had been 
no suspension of limitation. 





RULING ON EXEMPTION CLAUSE 
Military Service Provision Decided Not to Be 
Against Public Policy 

An insurance company has the right to 
select the particular risks it is willing to 
assume, and the Arkansas Supreme Court 
held, Miller vs. Illinois Travelers Life Asso- 
ciation, 212 S. W. 310, that there is no public 
policy against a policy exempting the insur- 
ance company from liability for death of the 
assured while in the military or naval serv- 
ice of the Government. The stipulation 
does not provide for a forfeiture of the 
policy, but merely for certain exemptions 
from liability. It holds out no inducements 
to the assured to refrain from enlistment in 
his country’s service, and does not constitute 
an agreement not to enlist or to evade the 
draft law, as contended by a plaintiff suing 
on a policy containing such an exemption. 
No authorities were cited by counsel in sup- 
port of the contention, and the court was 
unable to find any cases in which the ques- 
tion had been raised. The text book writers 
do not suggest any doubt as to the validity 
of clauses providing for exemption from lia- 
bility in case of service in the army or navy. 
In one case the insurance company was held 
not to be liable under such an exemption 
(La Rue vs. Insurance Company, 68 Kan. 
539, 75 Pac. 494), and in the other (Welts 
vs. Connecticut Life Insurance Company, 48 
N. Y. 34) the company was held liable for 
the reason that the death of the insured did 
not fall within the terms of the exemption 
as interpreted by the court rendering the 
decision. In each of the cases, the assured 
was in the service of the Government during 
the pendency of the war; but in the latter 
it was decided the assured was not in the 
military service, and that the case was for 
that reason not within the exemption. It 
was therefore held that the death of in- 
sured from pneumonia while at a camp in 
the United States during the war with 
Germany was “in the service in the army 
or navy of the Government in time of war” 
within his life policy exempting the insurer 
from liability for such death. 


—Charles F. Nesbit, formerly Superintendent of 
Insurance of the District of Columbia, has been 
elected vice-president of the Masonic Mutual Life 
Association of Washington, D. C. 

—Simon Berkman, a well-known insurance agent 
in Boston, Taunton and Brockton, has opened a 
branch office in Providence, R. I., specializing in 
health and life insurance. 
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Military Clause Challenged 

The United Life and Accident Insurance 
Company of Concord, N. H., has been asked 
by the Kansas Insurance Department to 
remove the military clause in its life con- 
tract. The policy contains a provision that 
if the insured enters military or naval serv- 
ice such action attaches a lien of fifty dollars 
a year, compounded at six percent from the 
date of the entrance to military service to 
the death of the holder. A young man who 
took out a policy four years ago and who 
was in the army two years did some figuring 
and claims that if he lives to his expectancy 
he will owe the company, not only the face 
of the policy but nearly as much more as he 
paid in premiums. The provision is unusual, 
and has therefore been ordered removed as far 
as policies issued in Kansas are concerned. 


Tennessee Life Issues Challenge 

The Life and Casualty Insurance Company of 
Tennessee has issued a challenge to any com- 
pany with a premium income as large or larger 
than its own in the following words: 

For 1918, our premium income was $2,048,- 
614.00 and it now seems we will make a 75 per- 
cent gain on these figures for 1919. 

We feel we can repeat or improve our record 
during 1920 over results for 1919, and hereby 
challenge any and all companies with a premium 
income as large or larger than our own to a 
competition as to which will show the largest 
percent of increase in premium income for 1920 
on business written by the regular agency force; 
no business acquired through consolidation or 
purchase to count. 
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Insurance Sales Letters 





Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, ‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
TART OSL OO 








EDWARD W. ALLEN HONORED 


New England Mutual Life Agents in New 
York Foregather at Biltmore 


Edward Warner Allen, manager of the New 
York office of the New England Mutual Life 
of Boston, was honored at a dinner at the 
Hotel Biltmore on January 9, given to celebrate 
the tenth anniversary of his connection with 
the company as general agent, by his agency 
associates, forty in number. In December, as 
a mark of appreciation of Mr. Allen’s conduct 
of the managership, they set a quota of $1,- 
000,000 in new business to be written for the 
month. The result was that $1,070,000 was 
written, all but $15,000 of it by whole-time 
agents. When Mr. Allen assumed charge in 
New York in 1910, the agency, with a staff of 
ten, was producing $1,000,000 a year. More 
than five millions were written for 1919. The 
guests at the banquet all represented the New 
England Mutual Life. They were: 

Daniel F. Appel, vice-president; Reginald Foster, 
counsel; Frank T. Partridge, assistant to president; 
John M. Little, M. D., assistant medical director; 
Lowell M. Baker, auditor; Robert J. Guinn, general 
agent, Atlanta; Wilson Williams, general agent, New 
Orleans, and David A. Holloway, general agent, Ala- 
bama. 

Congratulatory letters and telegrams were 
received from the following prominent life in- 
surance men: 


A. D. Foster, president, New England Mutual; Dr. 
W. H. Hazard, New England Mutual; Rudolph Recht, 
Northwestern Mutual; C. B. Knight, general agent, 
Union Central; L. H. Andrews, general agent, Phoenix 
Mutual; W. F. Atkinson, general agent, Northwest- 
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ern Mutual; John I. D. Bristol, general agent, North- 
western Mutual; L. A. Cerf, general agent, Mu- 
tual Benefit; Ezra De Forest, general agent, Penn 
Mutual; F. S. Doremus, general agent, Guardian 
Life; Chas. Jerome Edwards, general agent, Equitable 
of New York; T. R. Fell, general agent, Massachusetts 
Mutual; C. A. Foehl, manager, Prudential; Goulden, 
Cook & Gudeon, general agents, Connecticut Mutual; 
Le Roy Bowers, manager, Mutual Life; Robert H. 
Hardy, manager, Mutual Life; Ronert L. Jones, 
general agent, State Mutual; George Kedrick, genera! 
agent, New York Life; Sigourney Mellor, associate 
general agent, Mutual Benefit; Julian S. Myrick, 
manager, Mutal Life; Lawrence Priddy, general agent, 
New York Life; B. F. Reimund, general agent, 
Etna Life; J. R. Robbins, general agent, Home Life; 
O. S. Rogers, general agent, Phoenix Mutual; E. J. 
Sisley, general agent, Travelers; G. C. Sinclair, gen- 
eral agent, Metropolitan; S. S. Voshell, president, 
Life Underwriters; F. A. Wallis, manager, Fidelity 
Mutual. 


Agency Directors at Palm Beach 

The annual meeting of the agency directors 
of the New York Life is being held this week 
at Palm Beach, Fla. Most of the principal of- 
ficers from headquarters will be present, and 
the allotments for the coming year will be 
made. In view of the greatly increased produc- 
tion and the liberal disposition of the New 


York Insurance Department, it is expected that 


the allotments will be materially increased 
over those for I9I9. 


Children’s Endowment Policies 
Commissioner Fairchild of Colorado has re- 
scinded the ruling heretofore in effect in Col- 
orado prohibiting life insurance companies 
from issuing children’s pure endowment pol- 
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icies with return of premium and _ interest 
thereon in the event of death during the en- 
dowment period. It is now permissible, there- 
fore, for a life insurance company to issue in 
Colorado children’s pure endowment contracts 
providing for return of premiums and interest 
thereon in the event of death of the child prior 
to the maturity of the endowment. 


Anti-Rebating Man on the Job 


A. C. Wegner, the former agent for the New 
York Life in Chicago, who was active several 
years ago in beginning suits against life insur- 
ance companies and agents under the anti- 
rebate law of Illinois, is back in Chicago. Mr. 
Wegner is a senior Nylic, which assures him a 
comfortable monthly income for life, and has 
also been successful in his recent investments. 
His health being impaired about two years ago, 
he bought a twenty-acre farm on the outskirts 
of St. Joseph, Mo., paying a little over $400 an 
acre, which he has just sold at $800 per acre. 
The news that he is back in Chicago may give a 
chill to some of the agents who have been in- 
dulging in rebating recently. 


S. M. Cornett’s General Agency 
The general agency of the Shenandoah Life 
of Roanoke, Va., conducted by S. M. Cornett 
of Roanoke, covering nineteen counties in 
Southwest Virginia, Eastern Tennessee and 
West Virginia, reports $2,250,000 of new busi- 
ness written last year. 
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You Are Invite 


The expansion program of 1920 calls for doubling cur agency force. This will mean opportunities 
for men capable of handling General Agencies which the Company will place shortly. 


The advantages of representing the Missouri State Life are many. 





The Company has one of the best producing forces of its size 
in the world. 
This agency force has in twenty-seven years placed on the books 
of the Company over $200,000,000.00 of insurance in force. 
The Company writes both participating and non-participating 


The Company pays dividends on Limited Payment non-partici- 
pating policies after premium paying period. 

The Company pays 5 per cent on dividends left to the credit 
of policies. 

The Company pays 5 per cent interest on trust funds and in- 
stallmerits. 

The Company writes all standard and many special contracts, 
including Disability and Double Indemnity. 

The Company’s policies have unusual non-forfeiture provisions. 


Missouri State Life Insurance Company 


M. E. SINGLETON, President 
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To consider the advantages of becoming 
™™" identified with the Selling Forces of the 
Missouri State Life Insurance Company 


Home Office: SAINT LOUIS 
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NATIONAL INSURANCE DAY 





Protection by Life Policies to Be Theme 
of Y. M.C.A. January 19 


EXPERTS TO LEND WILLING AID 





Posters and Leaflets Being Prepared for Big Day 
in Great Thrift Drive 


A feature of the National Thrift Week, Janu- 
ary 17-24, during which time the Y. M. C. A. 
will endeavor to inculcate the idea of thrift in 
the various relations of life in the minds of the 
people, and particularly young men, throughout 
the country, is National Insurance Day, Janu- 
ary I9. 

Winslow Russell, vice-president and agency 
manager of the Phcenix Mu.ual Life of Hart- 
ford, is chairman of the joint committee which 
is in charge of the supplying of life insurance 
literature for National Insurance Day; and as 
aids to speakers on that day and for circulation 
among those to whom the appeal to utilize life 
insurance will be made, the Joseph Richards 
Company, New York, has prepared posters and 
leaflets which should be effective in awakening 
interest in life insurance. A 

A large poster in black and orange carries the 
slogan, “Life Insurance To-day Brings in Your 
Ship with To-morrow’s Bread and Butter,” and 
another smaller one is headed, ‘Does Life In- 
surance Carry You?” 

One suggestive leaflet contains “Some Things 
for Speakers to Say About Life Insurance,” 
while others bear the following titles: “Are 





Perfect Personal Protection 
The Combined 


Life, Health 


and 


Accident Policy 


Issued only by the 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 





HOME OFFICE 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


EDWARD H. BURKE, 


Vice=President and General Manager 
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Prompt Service 





The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, Iowa. 


REINSURANCE ONLY 


Full Coverage 








H. B. HAWLEY, President 


F D. HARSH, Secretary 











You Sure?” “Does Life Insurance Carry You?” 
and “Lessons from the Lives of Three Men.” 
These leaflets are all copyrighted by Joseph 
Richards Company, New York. 

Below we present the one entitled “Some 
Things for Speakers to Say About Life In- 
surance,’ which contains excellent arguments 
in favor of carrying life insurance expressed 
in terse and pointed language: 


It starts a man saving—saving for himself, 
for his family, for his business. 

It holds a man to the saving habit, because 
a man always thinks of his policy as so many 
thousand dollars’ worth that he would be giving 
up if he quit—. e., he thinks of it in terms of 
the full amount of the policy. 

Statistics prove that men hold on to life in- 
surance longer than they do to savings bank 
accounts, 

It gives a man an estate on payment of the 
first premium. 

It increases the credit of the man who in- 
vests in it. Mercantile agencies and banks rec- 
ognize this fact. 

The policyholder puts none of his time into 
the life insurance investment. He pays his 
premiums and the company makes money for 
him. No need for the insured to “watch the 
market.” 

Policies which mature in the first few years 
pay 300 to 5000 per cent on the investment. 

When a policy matures it is quick cash for 
emergencies, and it also can be made payable 
in monthly instalments over a series of years. 

Life insurance will educate a man’s children 
—an endowment policy falling due when ‘they 
are ready for college. 

It has cash and loan values which are emer- 
gency funds if need be, because of a big doc- 
tor’s bill or of an accident. 

No lawyer can break a life insurance bequest 
as wills can be broken. 

Life insurance is the safest investment known, 
It is thoroughly supervised and must maintain 
an adequate reserve on each policy. 

Life insurance is national thrift. It should 
be encouraged, not taxed. In England life in- 
surance premiums are exempt from income tax. 
Why not in America? 

Assets of life insurance companies are most 
carefully invested and money earns compound 
interest. 

Life insurance plays no favorites. The big 
investor gets no larger return, in proportion, 
than the thousand dollar policy man. 

Life insurance values are always increasing; 
they never fluctuate; a policy matures with 
mathematical accuracy. 

The one best thing to say to an audience 
about life insurance is that to-day is the day 
to buy it. 
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Guardian Life and National Insurance Day 

The Guardian Life of New York has pre- 
pared and furnished to its agents a set of sug- 
gestions as to how they can help in the drive 
to conserve wealth in the National Thrift Week 
and on National Insurance Day (January 19). 
Accompanying them are leaflets, etc., appro- 
priate to the purposes of this special effort to 
inculcate thrift among the people. 


General Agency Association 
The executive committee of the General 
Agency Association held a meeting in New 
York on Monday last followed by a luncheon 
held at the Bankers Club. 








TWENTY-FOURTH 
ANNUAL STATEMENT 


The Greatest Year in the History of 
the Company 


Insurance paid for and 
revived during 1919... 
Increase over 1918.... 


$28,431,949.00 
10,612,474.00 


84,819,610.00 
20,951,895.00 


3,574, 134.70 
1,142,591.06 


7,005,024,68 


Insurance in force... 
| Ce 


Total Income........:.. 
(pe i re 


Reserve Value of Policies 


je 1,275,357.28 
Admitted Assets........ 7,982,899.08 
Increase....... 1,161,849.52 


Total amount paid to 
policyholders and ben- 
eficiaries since organ- 
RMMURONN Soe tis eee 3 

Amount deposited with 
the State of Iowa for 
the security of all pol- 
ieynoldesss05.245.-... 


3,983,042.72 


7,203,254.92 
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. LEST WE FORGET 
ALL MILITARY LOSSES PAID IN FULL 


EPIDEMIC PROOF 


ORTHERN ASSURANCE COMPANY 


(Time Tried and Claim Tested) 


DETROIT, MICHIGAN 
CLARENCE L. AYRES, President 




















Financial Statement DecembDer 3ist, 1919 








ASSETS 

First Mortgage Securities (All on improved income bearing real estate)........ $1,194,614.98 
United States Government and State Bonds...........................0.0045. 100,600.00 
Real Estate (including Home Office Properties)............................... 353,766.06 
Policy Loans on this Company’s policies as collateral......................... 199,895.18 
Premium Loans, net (fully secured by reserves on policies).................... 18,005.13 
Se a EUS SEY un ek es eae a ley we bao EVER sek See dwiate 89,921.44 
EE I REED EY Oh re Te ne PREM E eT 17,631.31 
BREF OC Ee EN. Le POLE Pee Te None 
Net amount of deferred and uncollected premiums (reserve charged in liabilities) 27,710.44 
I ny ee oo ON Moma hane ue eR nal t pee ae «lee eS None 
Furniture and Fixtures (All charged off)............... 0.0.0. c ccc cee None 
et onic Saray ih a eae pie aera RAS «haat Sues Se RE None 
IT a OS EE EM TL TEN Es NET OE OE ENA AOE EEE $2,002,144.54 

. LIABILITIES 
Reserves, including Disability reserve.......................0.... $1,860,466.51 
Less reserve on excess lines reinsured............................ 39,566.96 $1,820,899.55 
Reserve for deferred annuities mot yet due............0..... 0... ccc eee 36,076.22 
pene Sn rn I I i ns ide ses oes Gw ola ckeeeed Ged ee eee 7,216.31 
Reserve for premiums paid in advance.......... Sa oR atciee Momc @ ieee eh an 2,276.60 
Beane ve Toe Aaee MOICY GUOMNES. . .. cece c ewe en eeaeess 1,585.26 
Beemerve For POUABIOIGO DPCTIRGIS.... «oc et eile been eceenies 2,147.46 
I rd 20 gee es act. st 4 So hyn, vi SUE ORG x MEA OVS So ERS Ov a aS 1,900.26 
SPEIER ee eee ee Pee ee ee ee ee 7,782.79 
Capttal ated Gerpeus Gp Poticyoliers. . ..... 0... oi in cee eee ce eee obese 122,260.09 


$2,002,144.54 





GROWTH OF THE COMPANY 








Paid=for Assurance 


























Year Ending Income Assets Reserve ; 
Ne es ee te I ge ae in Force 
Dec. 31, 1907 $ 81,554.41 $ 144,097.74 $ - 17,146.15 $ 2,111,000.00 
Dec. 31, 1909 142,852.98 256,481.26 115,236.25 3,906,648.00 
Dec. 31, 1911 216,065.89 420,443.12 271,811.34 7,056,630.84 
Dec. 31, 1913 311,028.20 676,046.68 531,439.87 10,077 ,462.00 
Dec. 31, 1915 379,082.24 1,021,784.34 861,144.86 12,185,019.45 
Dec. 30, 1917 502,587.41 1,476,709.80 1,276,925.84 15,310,526.69 
Dec. 31, 1918 581,421.99 1,700,817.67 1,511,766.69 17,615,381.91 
Dec. 31, 1919 795,412.46 2,002,144.54 1,820,899.55 23,907,425.66 
ACHIEVEMENTS DURING 1919 

New Assurances Paid-for 1919 - $ 8,085,827.87 Paid-for Assurance in Force -  $23,907,425.66 
(An increase over that of preceding year of 193%) (A net increase of 38%) 

Net Gain Over Same for 1918 - $ 3,916,899.87 Net Gain forthe Year - - = $ 6,292,043.66 
(An increase of 169% (An increase in this item over that of preceding year of 273%) 
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BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 


ORGANIZED 1850 
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Utah-Missouri-Kansas Merger 

The merger of the Gfobe Life of Salina, 
Kan., and the Continental Life of Salt Lake 
City with the Pioneer Life of Kansas City, Mo., 
has been approved by Frank L. Travis, Insur- 
ance Commissioner of Kansas, and the Insur- 
ance Departments of Missouri, Colorado and 
Utah. The merger contemplates the changing 
of the name of the merged companies to the 
Continental Life of Kansas City, Mo. The 
same officers who have managed the affairs of 
the Pioneer will continue in the active manage- 
ment of the new company. 

The new company begins business with a 
capital of $490,000 and a surplus of $100,000. 
At the annual meeting to be held in Kansas 
City this month the capital is to be increased to 
$590,000 and the surplus to $200,000. The new 
company will begin business with $36,000,000 
of insurance on its books. 





New York Life Joins Presidents’ Association 


The New York Life Insurance Company of 
New York was elected to membership in the 
Association of Life Insurance Presidents at 
the regular meeting of the association’s execu- 
tive committee on Friday, January 9. This ac- 
tion was taken by unanimous vote. 

The membership of the association now 
totals forty-two companies, holding 86 per 
cent of the assets of American life insur- 
ance companies. The number of policies in 
force in the association companies is about 90 
per cent of the total in force in alf American 
companies. 


Kansas Insurance Legislation 

The most important insurance legislation to 
be introduced in the Kansas Legislature during 
the present special session is that to authorize 
the life companies to write health and accident 
insurance in connection with their life busi- 
ness, either as separate policies or in conjunc- 
tion with life policies. The Kansas Insurance 
Department has issued an order that the old 
statute which prohibits life companies writing 
any other line will be strictly enforced after 
March 1. This action, if taken, will drive 
about twenty of the larger companies out of the 
State, including the Prudential, Metropolitan, 
Travelers and AZtna. The bill to correct the 
law has been offered in the House and Senate 
as departmental measures, and every influence 
the State Department has will be used to have 
the bill become a law. It also has the approval 
of the Governor, and was made a subject of 
special mention in the message. } 


Hotel Syndicate Collapse Interests Life Men 

Life insurance men are particularly inter- 
ested in the dissolution of the hotel syndicate 
conducted by D. M. Linnard of Los Angeles 
and San Francisco because of the fact that 
only a few months ago Linnard took $1,000,000 
of life insurance in favor of the California 
Hotel Company, the title under which he 
operated, to protect his business interests. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$1,186,855.00 on Deposit with Indiana 
Insurance Department. 


$206,745.00 Surplus Protection to 
Policyholders. 


$11,000,000.00 Imsurance in force. 


NEW STANDARD POLICIES. LOW RATES. 

DISABILITY CLAUSE. GUARANTEED 

SETTLEMENTS. ECONOMICAL MANAGE- 
MENT. 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 














CENTRAL LIFE 


Insurance Company of Illinois, 
Ottawa, Illinois. 


A conservative, well managed, western 
company, with close to twenty-five mil- 
lions of business. Soundly financed; 
operates in Illinois, Iowa, Missouri, South 
Dakota and Minnesota. Writes both 
participating and non-participating busi- 
ness; is a good dividend payer; has up-to- 
date policy forms, and has no apologies 
to make. “Look us up in the books’’ 
and write us for an agency proposition if 
interested. 


H. W. Johnson, S. B. Bradford, 
President Sec’y=Treasurer 


W. F. Weese, 
Vice-President and Agency Director 
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We have struggled, we have stuck to it and won. 

“Got” the lucre and the glory now it’s done. 

And we’ve demonstrated clearly this one fact— 

We can triumph, using energy and tact. 

And we've taught ourselves this lesson, surely 
too, 

There’s no limit to what most of us can do; 

If we simply put forth effort, we can win, 

But the hardest was resolving to begin. 


We have triumphed in the months that now 
have fled, 

And the totals show our business far ahead, 

And it’s business that will stay upon the books 

For it’s anchored well with checks for ‘‘tenter- 
hooks.”’ 

Now in looking back, the fact is clear and plain 

What’s been done can easily be done again, 

’Tis a fact, it may be doubled, if we would 

“Let out a reef’? and crowd things, as we should. 


We can do it, surely do it, this we know, 
If we'll keep our ‘“‘thinks’’ with business all 
aglow, 
Keep the fire of zeal a-burning, sizzling hot, 
Daily demonstrate the energy we’ve got. 
Let this year be one of action first to last, 
Never were the opportunities so vast, 
Let us fill each day with effort, losing none, 
Then the year’ll be one of triumph when ’tis 
done. 
—AUGUSTUS TREADWELL. 


The above poem, by Augustus Treadwell, is 


probably the last ever written by the author, 
as he died on Saturday, January 10, at the age 
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Brooklyn, N. Y., and he long represented the 
Equitable Life Assurance Society of New 
York. His decease will be deeply mourned by 
a wide circle of friends, and from those who 
have drawn inspiration from his writings. 


An Anti-Insurance Physician 

The New England Mutual Life has the fol- 
lowing in its bulletin, “The New England 
Pilot”: 

As our business required the services of a 
medical examiner in a certain suburb of an 
Eastern city, the medical department wrote to 
a physician living there, requesting him to fill 
out the necessary application so that he might 
be appointed. Instead, we received the letter 
printed below: 

Edwin W. Dwight, M. D., Medical Director 
New England Mutual Life Ins. Co. 

Dear Doctor :—Your letter of 8th instant re- 
ceived. I am returning the application blank 
not filled out. Being a Christian, and believing 


that it and insurance are incompatible, I there- 
fore decline to take up this work. 


We thought the people who find life insurance- 


incompatible with Christianity were gone. Not 
so. The letter is surprising for three reasons: 
1. It was written by a man presumably well 
educated ; at least, he is a doctor of medicine. 
2. He lives not far from one of the most 
progressive large cities in the country, where 
there is little patience with confused thinking. 
3. The inspection report shows he has a wife 
and several children. “A fool’s tongue is long 
enough to cut his own throat.” 
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A Good Prospect List 


One of our general agents recently investi- 
gated the files of prospects that his agents 
were keeping. Much to his surprise it de- 
veloped that not a man in the office had seventy- 
five names on his list and none of them had a 
really good system for keeping the few names 


they had. . 
These men were successful life insurance 
salesmen. The majority of them rarely missed 


the $25,000 reported business card, but they 
were relying on hit-or-miss methods for getting 
prospects from month to month and wasting 
a lot of work and energy by not having a sys- 
tematic follow-up for the eases they failed to 
close on first interviews. 

The other extreme, of course, is the man 
who has an elaborate system of cards that are 
so complicated that they are almost human 
when properly filled out, filed and checked. 
Some agents get so tied up with such schemes 
that they spend too large a portion of their 
time working their cards instead of working 
on prospects. 

There is a happy medium, and most suc- 
cessful agents strike it. Your prospects are 
what a merchant’s stock in trade is to him. 
Unless you are the unusual and brilliant type 
of salesman who closes on first interviews you 
want to know whom you have seen, when you 
saw him last, his date of birth, insurance car- 
ried, family, reasons why he should buy and 
why you didn’t sell him. This record should 
then come up for attention automatically at the 
time decided upon for the next call. , 

Systematize, keep a good prospect list, but 
make your system your servant and not your 
master.—Field Notes. 

















of 78 years. Mr. Treadwell was a resident of 








IN THE 


NATIONAL THRIFT WEEK 


“Thrift Sunday”’ 


‘‘Make a Will Day’’ 
‘‘Thrift in Industry Day’’ 


“Family Budget Day’”’ 


Workers are wanted! You can help! 











A CALL TO COOPERATE 


To conserve and increase the 
Nation’s economic strength 


Saturday January 17th, 1920 
“National Thrift Day or Bank Day’”’ 
(Benjamin Franklin’s Birthday) 


Sunday January 18th, 1920 
Monday, January 19th, 1920 


‘‘National Life Insurance Day’”’ 


Tuesday, January 20th, 1920 
“Own Your Own Home Day’”’ 
Wednesday, January 21st, 1920 
Thursday, January 22nd, 1920 
Friday, January 28rd, 1920 


Saturday, January 24th, 1920 
‘*Pay your Bills Promptly Day’’ 


Y. M.C. A. secretary in your community for informa- 
tion as to your local Thrift Week Program! 


The Guardian Life Insurance Co. of America 





PROGRAM 


hold. 


and ideal. 


Call on the 








“The Oldest Company in America” 


Issued tts first Policy in 1843 


Three ieadership achievements of the 
Mutual Life: 
Table of Mortality, the cornerstone of modern 
life insurance. 
surplus distribution, used almost universally 
by American companies. 
Instalment policy, the basic torm of all Life 
Income contracts. 


‘Mutual Life’’—known in every house- 
Unexcelled policies and service, notable 
financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire 


For terms to producing Agents address 


The Mutual Life Insurance Company 


34 Nassau Street, New York City 





The American Experience 
The ‘‘contribution plan” of 


The Continuous 


of New York 
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Northern Assurance Company of Detroit 

A fine record was made during 1919 by the 
Northern Assurance Company of Michigan, lo- 
cated at, Detroit, of which Clarence L. Ayres is 
president. 

Some of the increases made over the year 
1918, expressed in percentages, were the fol- 
lowing: In new insurance paid for, 193 per 
cent, this gain representing an increase of 169 
per cent over that made in the preceding year ; 
gain in paid-for insurance in force, 38 per cent, 
this amount representing an increase over that 
in 1918 of 273 per cent. 

The company now has $23,907,426 of paid- 
for insurance in force, or $6,292,044 more 
than at the end of the preceding year. Its new 
paid-for business in 1919 aggregated $8,- 
085,828, being a gain over the same item in 
1918 of $3,916,900. 

As of December 31, 1919, the Northern As- 
surance reports admitted assets of $2,002,145, 
a gain of over $300,000; an increase of over 
$300,000 in policy reserve, which now amounts 
to $1,820,900, and a surplus to policyholders of 
$122,260. Its income in 1919 was $795,412, a 
gain of about $214,000. Altogether the “epi- 
demic proof” Northern Assurance made ex- 
cellent achievements last year, its growth hav- 
ing been most satisfactory to the officers, who, 
in addition to President Ayres, are: Vice- 
president, Henry S. Hull; general counsel, 
Fred H. Aldrich; superintendent of loans, 
Aaron L. Sibley; medical director, William J. 
Stapleton, Jr., M. D.; auditor, George E. Leon- 
ard: assistant secretary; L. E. Daly; cashier, 
Thomas M. Heuss. 


Prudential’s Dividend Scale 

Owing to the influenza epidemic, which 
cost the Prudential of Newark $19,000,000 
in death losses, the latter continuing dur- 
ing half of the year 1919, the company 
deems it wise to reduce its dividend scale 
on annual dividend policies for 1920 from 
the liberal scale of 1919. 

It will pay such dividends on policies 
issued prior to August I, 1907, as are found 
available after making proper provision for 
the losses referred to, but no dividends will 
be paid on the policies issued after July 31, 
1907, under which the low non-participating 
premiums charged really amount to giving 
dividends in advance. An exception to this 
rule is made in the case of maturing endow- 
ment policies; upon such final dividend as 
is available will be paid. 

The losses referred to did not affect de- 
ferred dividends to as great an extent, these 
dividends being paid out of the deferred 
dividend fund accumulated for that purpose. 


New York Life Issued 209,220 Nev 
Policies 

One of the great facts of the eventful year 
1919 was the remarkable development of life 
insurance. The New York Life Insurance 
Company, the largest financial and insurance 
institution in the world, alone issued 209,220 
policies, covering more than $531,000,000 of in- 
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surance, an increase in new business of $191,- 
000,000 over the preceding year’s record. 

The total policies in force in the New York 
Life number 1,456,000 for an aggregate amount 
of insurance of $3,127,000,000. More than 
$114,000,000 was paid to policyholders and ben- 
eficiaries during the year just ended. Of this 
sum, $38,000,000 went to beneficiaries under 
13,000 policies which matured as death claims, 
and over $76,000,000 went to living policy- 
holders in the form of matured endowments, 
surrender values and dividends, the last named 
of which exceeded $31,000,000. 

Darwin P. Kingsley, president of this great 
institution, has been mentioned by insurance 
and other business men as a suitable business- 
man’s candidate for the Presidency of the 
United States. His qualifications are such as 
would appeal universally to the voters in the 
financial and commercial world. Under Mr. 
Kingsley’s direction the New York Life has 
continued to make advances in all directions. 
More liberal contracts have been drawn up and 
put into force, and greater benefits extended to 
policyholders. 


Provident Life and Accident Insurance 
Company 

Last year the Provident Life and Accident 
Insurance Company of Chattanooga, Tenn., 
made an increase of about 300 per cent in new 
business produced in its life department, while 
its premium income in its health and accident 
department advanced about 40 per cent over 
the previous year’s. The paid-for business in 
1919 was $5,874,500, against $2,179,075 in 1918, 
the total business written in 1919 having been 
$8,268,670. The company closed the year with 
$8,113,281 of paid-for business on the books, 
exclusive of home office additions. Assets and 
surplus also increased substantially, while the 
mortality was but 40 per cent of expected, as 
compared with 92 per cent in 1918. Robert J. 
Maclellan is president of this progressive com- 
pany, and A. S. Caldwell and W. C. Stacy are, 
respectively, manager and assistant manager of 
its life department. 


Legislative Sessions 

Regular sessions of State legislatures con- 
vened this season as follows: 

Kentucky, January 6; Maryland, January 7; 
Massachusetts, January 7; Mississippi, Janu- 
ary 10; New Jersey, January 13; New York, 
January 1; Rhode Island, January 6; South 
Carolina, January 13; Virginia, January 9. 
The Oregon Legislature began a special session 
on January 12. The North Dakota Legislature 
began a special session December 11. In Ohio, 
the legislature opened an adjourned session 
January 1; an extra session of the Colorado 
Legislature convened December 8, and a special 
session of the Kansas Legislature met Janu- 


ary 5. 


—A young actuary may learn of an opportunity to 
secure an excellent position with a large life insur- 
ance company in an Eastern city by communicating 
with Tue Specrator. A member of the Actuarial 


Society is preferred. 


Life Insurance 


Kansas City Life Insurance Company 

Excellent progress was made in 1919 
by the Kansas City Life Insurance Company 
of Kansas City, Mo., it having closed the year 
with a gain of $39,015,978 in business in force, 
an increase of $2,827,051 in admitted assets and 
an increase of $193,279 in surplus (including 
$164,495 of assigned surplus). 

Last year the company’s average rate of in- 
terest earned was over 6 per cent, while its 
actual mortality was but 60 per cent of that 
expected. 

The company closed the year with $13,749,- 
150 of admitted assets, a surplus as to policy- 
holders of $1,455,380 (including surplus as- 
signed for policy dividends), and with $182,- 
515,645 of paid-for insurance in force. The 
company’s new business paid for last year was 
$62,760,043. 

President J. B. Reynolds and his fellow of- 
ficers are to be congratulated upon this ex- 
cellent record. : 


Mutual Life of Illinois Licensed as an Old 
Line Company 

On the tenth instant the Mutual Life of Illi- 
nois, after being examined by the Illinois In- 
surance Department, and depositing with the 
State approved farm mortgages amounting to 
$100,000, received its license to do business as 
an “old line” company. 

The officers are: H. B. Hill, president; G. C. 
Rockwood, vice-president; Dr. John R. Neal, 
secretary and medical director; and these, to- 
gether with Judge J. M. Loring and Colonel 
C. E. Hites, comprise the company’s direc- 
torate. Tfie home office is at Springfield, IIl. 


G. C. Wells Relieves Sigourney Mellor at 
New York 

Graham C. Wells has taken charge of the 
New York office of the Provident Life and 
Trust of Philadelphia, relieving Sigourney Mel- 
lor, who has made connections with the Mutual 
Benefit of Newark as associate general agent, 
placing his business through the L. A. Cerf 
General Agency in New York, and retaining 
his office at 149 Broadway. Mr. Wells has been 
a general agent of the Provident Life and 
Trust for twenty years in Western Pennsyl- 
vania. 


Life Presidents’ Record 

The printed proceedings of the Thirteenth 
Annual Convention of the Association of 
Life Insurance Presidents, held at the Hotel 
Astor, New York, last month, were issued 
on the last day of the year and have been 
mailed to all members. The bool contains 
about two hundred pages, reproducing all 
the formal addresses of the meeting, besides 
the other transactions. 


Fraternal Congresses to Meet 
The annual meeting of the American Fra- 
ternal Congress will be held in Chicago on 
February 25 and 26, and on the same days the 
National Fraternal Congress will hold its an- 
nual meeting in Chicago. 
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AUTOMOBILE AND 
MARINE INSURANCE 


Inland Marine Policies Issued by Automobile 
Insurance Company 

The AEtna Life Insurance Company, on be- 
half of one of its affiliated companies, the 
Automobile Insurance Company of Hartford, 
announces that the company’s inland and coast- 
wise transportation floater now covers prop- 
erty while in the custody of railroads, express 
companies, licensed public carriers and United 








States coastwise and inland steamers, against — 
the perils of fire, lightning, cyclone, tornado, © 


flood, and the perils of transportation and nav- 
igation. Combinations of these covers are ob- 
tainable depending upon the particular require- 
ments of individual risks and the cover of riot, 
strike, civil commotion, and explosion may also 
be added. The Automobile Insurance Company 
has also taken steps to broaden and develop 
the field for other lines in its Inland Marine 
Department, such as salesmen’s floaters, reg- 
istered mail, parcel post, personal effects float- 
ers and tourist baggage, and this department 
bids fair to become of very considerablé im- 
portance not only to the company but to its 
organization of agents and to brokers. 

The A2tna announces, in connection with the 
foregoing, the appointment of Edward J. Per- 
rin, Jr., as manager, to take charge of the 
home office of the department. Mr. Perrin 
began his insurance career with the New York 
Fire Insurance Company in 1904, later joining 
the office of Weed & Kennedy. He entered the 
service of the A®tna six years ago, taking 
charge of the underwriting of miscellaneous 
lines at the company’s New York branch. He 
later acted as assistant superintendent of the 
Automobile Department, of which department 
he became joint manager with Edmund Ely, the 
present head of that department. 


Casualties Threatened in Marine Field 

The rigid investigations which are being 
made by surety companies into the financial 
conditions of corporations formed for opera- 
tion of vessels owned by the United States 
Shipping Board may result in driving a num- 
ber of the weaker concerns from the field, it 
is understood, but no disposition has been 
shown by the board to modify its restrictions. 
On the contrary, a new form of bond has been 
adopted in which, in addition to the provisions 
against dishonesty and failure to account prop- 
erly for Government funds, as included in the 
original form, provision is also made for the 
cancellation of the bond by either party upon 
thirty days’ written notice, and for the fur- 
nishing by the corporation to the surety of im- 
mediate written notice upon the discovery by 
the corporation of any evidence of loss form- 
ing the basis of a claim. 

A bond of $250,000 to $1,000,000 is required 
from each corporation, depending upon the 
number of vessels. It is estimated that the total 
insurance will reach $100,000,000, carrying an- 
nual premiums of $400,000. The premiums are 
to be paid by the Shipping Board. 


THE’. SPECTATOR 


STANDARD AUTO POLICY 


Comes Into Use April 1 as Approved 
by Commissioners 





NATIONAL CONFERENCE SETS DATE 





Companies with Large Stocks of Old Policies Will 
Economize by Using Riders 

The executive committee of the National 
Automobile Underwriters Conference, meeting 
on January 8, at New York, passed a resolu- 
tion which permits the use of the new standard 
automobile policy form, as approved by the 
National Convention of Insurance Commis- 
sioners at its December meeting, on and after 
April 1. For such companies as have large 
supplies of old form policies on hand, the con- 
ference will prepare in advance a rider incor- 
porating the essential points of difference be- 
tween the two forms, which can be attached 
to the old policies. In taking this step the com- 
mittee took into account the fact that it would 
not be fair to require the companies which have 
on hand large stocks of the old form policies 
to stand the heavy expense of not being able to 
use them. 

The new standard policy form is herewith 
given in toto: 

AUTOMOBILE POLICY 


In Consideration of the Premium Hereinafter 
Mentioned 
TS... Gccienisonseawe seecane areas Insurance Company 
of 


Trreeeeee eee ee eee 


Does Insure 

The Assured named herein, and legal representa- 
tives, for the term herein specified, to an amount not 
exceeding the amount of insurance herein specified, 
against direct loss or damage, from the perils insured 
against, to the body, machinery and equipment of 
the automobile described herein while within the 
limits of the United States (exclusive of Alaska, the 
Hawaiian Islands and Porto Rico) and Canada, in- 
cluding while in building, on road, on railroad car 
or other conveyance, ferry or inland steamer, or 
coastwise steamer between ports within said limits. 
The following are the perils insured against: 


Perils Insured Against 

(a) Fire, arising from any cause whatsoever; and 
lightning; 

(b) While being transported in any conveyance 
by land or water, the stranding, sinking, collision, 
burning or derailment of such conveyance, including 
general average and salvage charges for which the 
Assured is legally liable; 

(c) Theft, robbery or pilferage, excepting by any 
person or persons in the Assured’s household or in 
the Assured’s service or employment, whether the 
theft, robbery or pilferage occur during the hours 
of such service or employment or not, and excepting 
also the wrongful conversion, embezzlement, or secre- 
tion by a mortgage or vendee in: possession under 
mortgage, conditional sale or lease agreement, and 
excepting in any case, other than in case of the theft 
of the entire automobile described herein, the theft, 
robbery or pilferage of tools and repair equipment. 


(Space for rider) 


Warranties by the Assured 

The Assured’s occupation of business where the 
subject of this insurance is used in connection there- 
with, the description of the automobile insured, the 
fact with respect to the purchase of same, the uses 
to which it is and will be put, and the place where 
it is usually kept, as set forth and contained in this 
policy, are statements of facts known to and war- 


26 


Thursday 


ranted by the Assured to be true, and this policy is 
issued by the company relying upon the truth thereof. 


Property Excluded 

This company shall not be liable for: 

(a) Loss or damage to robes, wearing apparel, per- 
sonal effects, or extra bodies; 

War, Riot, etc. 

(b) Loss or damage caused directly or indirectly 
by invasion, insurrection, riot, civil war or commo- 
tion, military, naval or usurped power, or by order 
of any civil authority. 


Other Insurance 

No recovery shall be had under this policy, if at 
the time a loss occurs there be any other insurance 
covering such loss, which would attach if this insur- 
ance had not been effected. 


Cancellation 

This policy shall be cancelied at any time at the 
request of the Assured, in which case the Company 
shall, upon demand and surrender of this policy, re- 
fund the excess of paid premium above the customary 
short rate premium for the expired term. This policy 
may be cancelled at any time by the Company by 
giving to the Assured a five (5) days’ written notice 
of cancellation with or without tender of the excess 
of paid premium above the pro-rata premium for the 
expired term, which excess if not tendered shall be 
refunded on demand. Notice of cancellation shall 
state that said excess premium (if not tendered) will 
be refunded.on demand. Notice of cancellation mailed 
to the address of the Assured stated in the policy 
shall be a sufficient notice. 


Limitation of Liability and Method of Determining 
Same 

This Company shall not be liable beyond the actual 
cash value of the property at the time any loss or 
damage occurs, and the loss or damage shall be ascer- 
tained or estimated accordingly, with proper deduc- 
tion for depreciation however caused (and without 
compensation for the loss of use of the property), 
and shall in no event exceed what it would then cost 
to repair or replace the automobile or such parts 
thereof as may be damaged with other of like kind 
and quality; such ascertainment or estimate shall be 
made by the Assured and this Company, or if they 
differ, then by appraisal as hereinafter provided. 


Abandonment 

It shall be optional with this Company to take al} 
or any part of the property at the appraised value 
where appraisal is had as hereinafter provided, but 
there can be no abandonment thereof to this Com- 
pany; and where theft is insured against the Com- 
pany shall have the right to return a stolen automo- 
bile or other property with compensation for physical 
damage, at any time before actual payment hereunder. 


Loss for Which Bailee for Hire Is Liable 

This Company shall not be liable for loss or dam- 
age to any property insured hereunder while in the 
possession of a bailee for hire under a contract, 
stipulation or assignment whereby the benefit of this: 
insurance is sought to be made available to ‘such 
bailee. Where loss or damage occurs for which a 
bailee may be liable and which would oherwise be 
covered hereunder, this Company will advance to the 
Assured by way of loan the money equivalent of such 
loss or damage, which loan shalt in no circumstances: 
affect the question of the Company’s liability here- 
under and shall be repaid to the extent of the net 
amount collected by or for account of the Assured’ 
from the bailee after deducting cost and expense of 
collection. 


Noon 
The word “Noon” herein means noon of standard’ 
time at the place the contract was made. 


Misrepresentation and Fraud 

This entire policy shall be void if the Assured has. 
concealed or misrepresented any material fact or cir- 
cumstance concerning this insurance or the subject 
thereof; or in case of any fraud, attempted fraud, or 
false swearing by the Assured touching any matter 
relating to this insurance or the subject thereof, 
whether before or after a loss. 
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This entire policy shall be void unless otherwise 
provided by agreement in writing added hereto: 


Title and Ownership 

(a) If the interest of the Assured in the subject 
of this insurance be other than unconditional and 
sole ownership; or in case of transfer or termination 
of the interest of the Assured other than by death 
of the Assured or in case of any change in the nature 
of the insurable interest of the Assured in the prop- 
erty described herein either by sale or otherwise; or 

(b) I£ this policy or any part thereof shall be as- 
signed before loss. 


Encumbrance 

Unless otherwise provided by agreement in writing 
hereto, this Company shall not be liable for loss or 
damage to any property insured hereunder, 

(a) While encumbered by any lien or mortgage. 


Limitation of Use . 

(b) While the automobile described herein is fre- 
quently or habitually used as a public or livery con- 
veyance for carrying passengers for compensation, 
and for one week after the termination of said use; 
or while being rented under contract or leased, or 
operated in any race or speed contest. 


Protection of Salvage 

In the event of loss or damage occasioned by a 
peril insured against herein, the Assured shall protect 
the property from further loss or damage, and any 
such further loss or damage occurring directly or in- 
directly from a failure to protect shall not be recover- 
able under this policy. Any such act of the Assured 
or this Company or its agents in recovering, saving 
and preserving the property described herein, shall 
be considered as done for the benefit of all con- 
cerned and without prejudice to the rights of either 
party, and all reasonable expenses thus incurred shall 
constitute a claim under this policy; provided, how- 
ever, that this Company shall not be responsible for 
the payment of a reward offered for the recovery of 
the insured property. unless authorized by.the Com- 


pany. 


Notice and Proof of Loss 

In the event of loss or damage the Assured shall 
give forthwith notice thereof in writing to this Com- 
pany; and within sixty (60) days after such loss, un- 
less such time is extended in writing by this Company, 
shall render a statement to this Company signed and 
sworn to by the Assured, stating the place, time and 
cause of the loss or damage, the interest of the As- 
sured and of all others in the property, the sound 
value thereof and the amount of loss or damage 
thereon, all encumbrances thereon, and all other in- 
surance whether valid or not covering said property; 
and the Assured, as often as required, shall exhibit 
to any person designated by this Company all that 
remains of the property insured and submit to ex- 
aminations under oath by any person named by this 
Company, and subscribe the same; and as often as 
required, shall produce for examination all books of 
account, bills, invoices, and other vouchers, or certified 
copies thereof if originals be lost, at such reasonable 
place as may be designated by this Company or its 
representatives, and shall permit extracts and copies 
thereof to be made. 


Appraisal 

In case the Assured and this Company shall fail 
to agree as to the amount of loss or damage, each 
shall, on the written demand of either, select a com- 
petent and disinterested appraiser. The appraisers 
shall first select a competent and disinterested um- 
pire; and failing for fifteen (15) days to agree upon 
such umpire then, on request of the Assured or this 
Company, such umpire shall be selected by a judge 
of a court of record in the County and State in which 
the property insured was located at-:time of loss. The 
appraisers shall then appraise the loss and damage, 
stating separately sound value and loss or damage to 
each item; and failing to agree, shall submit their 
differencés only, to the umpire. An award in writing, 
so itemized, of any two when filed with this Company 
shall determine the amount of sound value and loss 
or damage. Each appraiser shall be paid by the 
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party selecting him and the expenses of appraisal and 
umpire shall be paid by the parties equally. 


Payment of Loss 

This Company shall not be held to have waived 
any provision or condition of this policy or any for- 
feiture thereof by any requirement, act, or proceeding 
on its part relating to the appraisal, or to any examina- 
tion herein provided for; and the loss shall in no 
event become payable until sixty (60) days after the 
notice, ascertainment, estimate and verified proof of 
loss herein required have been received by this Com- 
pany, and if appraisal is demanded, then not until 
sixty days after an award has been made by the ap- 
praisers. 


Subrogation 

This Company may require from the Assured an 
assignment of all right of recovery against any party 
for loss or damage to the extent that payment there- 
for is made by this Company, 


Suit Against Company 

No suit or action on this policy or for the recovery 
of any claim hereunder shall be sustainable in any 
court of law or equity unless the Assured shall have 
fully complied with all the foregoing requirements, 
nor unless commenced within twelve (12) months 
next after the happening of the loss; provided that 
where such limitation of time is prohibited by the 
laws of the State wherein this policy is issued, then 
and in that event no suit or action under this policy 
shall be sustainable unless commenced within the 
shortest limitation permitted under the laws of such 
State. 

This policy is made and accepted subject to the 
provisions, exclusions, conditions and warranties set 
forth herein or endorsed, and upon acceptance of this 
policy the Assured hereon agrees that its terms embody 
all agreements then existing between himself and the 
Company or any of its agents relating to the insur- 
ance described herein, and no officer, agent or other 
representative of this Company shall have power to 
waive any of the terms of this policy unless such 
waiver be written upon or attached ‘hereto; nor shall 
any privilege or permission affecting the insurance 
under this policy exist or be claimed by the Assured 
unless so written or attached. 


Importers and Exporters’ Specials 


Lester E. Cate, who was formerly assistant 
manager of the automobile department of the 
Importers and Exporters Insurance Company 
of New York, has been promoted, effective Jan- 
uary I, to the post of executive special agent, 
and will supervise the company’s fire and auto- 
mobile business in the States of New Jersey, 
Maryland, Pennsylvania and District of Col- 
umbia, with headquarters at the home office. 

Effective as of January 1, Howard S. Coey- 
man, special agent of the Importers and Ex- 
porters, who formerly looked after the fire 
and automobile business of the company in the 
States of Massachusetts, Rhode Island, New 
York, New Jersey, Maryland, Pennsylvania 
and District of Columbia, will supervise this 
business in the States of Massachusetts, Rhode 
Island and New York only, making his head- 
quarters at the company’s home office. 

Bradford Murray, formerly a member of the 
firm of Oroszy & Murray, local agents of the 
Importers and Exporters at Lorain, Ohio, 
and a former special agent of the National-Ben 
Franklin of Pittsburgh for Ohio and Indiana, 
assumed on January 1 the supervision of the 
Importers and Exporters’ business in Ohio and 
Indiana, and will make his headquarters in 
Lorain, Ohio. 
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STANDARD POLICIES 


Plan to Produce Uniform Marine Forms 


Suggested by S. D. McComb 


A meeting of the Marine Insurance Club was 
held Monday evening last at the Waldorf- 
Astoria, New York. After discussion of plans 
for the future of the club, those present 
listened to an enlightening address by S. D. 
McComb, upon “Policy Forms and Condi- 
tions.” 

Mr. McComb described some of the unusual 
conditions which arose during the war, and 
proceeded to show why it would be most de- 
sirable to have American policy forms for use 
in this country, instead of following the Eng- 
lish forms. By even referring in policies writ- 
ten here to certain clauses and practices of the 
English companies, and agreeing to follow 
them, an American company or branch may 
find itself violating the law. He warned his 
hearers of certain difficulties in P. P. I. clauses, 
discussed the features of builders’ risks, de- 
scribed the use of the general term “for ac- 
count of whom it may concern” as objection- 
able, and urged the revision of policy forms 
before the Shipping Board ships were sold. 
As illustrating some difficulties of modern 
underwriting, he told of a skipper who sailed 
from Norfolk for a port in Chile with no bet- 
ter chart for waters south of Panama than a 
school geography. 

Mr. McComb emphasized the necessity for 
standard marine policy forms, both hull and 
cargo, and advocated a plan for the prepara- 
tion of such policies wherein the Marine In- 
surance Club should take the initiative by en- 


deavoring to secure the co-operation of all in- 


terested and the appointment of a committee 
to embrace three underwriters, two brokers 
and two bankers, for the purpose of evolving 
the standard forms. 

By a vote of those present it was decided 
to take measures to put this plan into opera- 
tion. The former president, W. H. Young, was 
presented with a handsome silver cigarette case 
in appreciation of his services. 


For One Marine Loss, $1,300,000 

The wreck of the tanker J. A. Chanslor off 
Cape Blanco, represented the largest marine 
insurance loss on the Pacific Coast for more 
than a year, according to underwriters on the 
Street. The entire loss, however, is borne by 
hull underwriters, as the vessel was in ballast 
at the time of her misfortune. The loss will 
amount to $1,000,000 on the hull, and $300,000 
on disbursements and other interests. Of this 
amount, approximately $400,000 was with ma- 
rine companies in the United States, and the 
balance of $900,000 with the London market. 
These figures present a vivid illustration of 
the ratio of business done in this country by 
both the British and American marine insur- 
ance companies. England maintains her pre- 
war position of the leading marine insurance 
market in the world. 


—The B. M. Crosthwaite Company, Inc., New 
York, has been appointed the automobile agent for 
the Knickerboocker of New York. 
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NEW RATING BASIS 





National Rates Committee Evolves 
Schedule Based on Inherent Hazard 
of Automobile 





LIMITS OF INSURANCE MAY BE RAISED 





May be Put into Effect in March—'Manufacturers 
Balk at “Pleasure” Car Classification 


The National Rates Committee of the Auto- 
mobile Underwriters Conference held a two- 
day meeting in New York January 6-7, under 
the chairmanship of Clyde S. Timberlake of 
the Hartford Fire, at which much was accom- 
plished in the way of drawing up the pro- 
visions of the new inherent hazard rating 
schedule. About twenty were present, all of 
them important figures in the automobile in- 
surance field. The Canadian Automobile Un- 
derwriters Association was represented by 
John B. Laidlaw, its president. 

A few matters pertaining to the new sched- 
ule still remain to be settled, and another con- 
ference of the Rates Committee will be held 
during the last week in January. As devised 
at that time, the schedule will pass into the 
hands of the Executive Committee on Febru- 
ary 3 for final action. 

The Rates Committee, whose number was 
augmented by the inclusion of two members 
of each local conference, has devoted a great 
amount of study to this important work since 
its first meeting five weeks ago at Hartford. 
The solution of the many intricate problems 
has been extremely difficult. Some of the pro- 


posed steps will not be made public until final . 


action has been taken. It is known that a num- 
ber of the.recommendations are far-reaching 
in their importance, such as one which pro- 
poses that, upon adoption of the new rating 
schedule, limits of insurance will be advisory 
rather than mandatory. 

The specific fire risk schedule, as prepared 
by the Underwriters Laboratories, Inc., has 
been approved by the Automobile Manu factur- 
ers Association. The only objection forth- 
coming from the manufacturers was incorpo- 
rated in a request that private family cars be 
not classified as “pleasure” cars, but as “pas- 
senger” cars. The Executive Committee of the 
Conference will no doubt be willing to con- 
cede this point. 

The Rates Committee’s report contains the 
recommendation that for fire risk there be 
eight classes (compared with five as now writ- 
ten) for passenger type cars, each make to be 
assigned to one of these classes according to 
its grading in the schedule. The classes are to 
be designated by letters of the alphabet, rang- 
ing from “A” to “H”, with a corresponding 
rate for each letter. For theft, the committee 
recommended the adoption of a twelve-class 
schedule (compared with ten now written), to 
be represented by alphabetical symbols from 
“L” to “W”. In allocating the letters in the 
new classification book, a differential in rate 
between open and closed body types is made; 
also a differential in favor of cars equipped 
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with bumpers was recommended for approval. 
The Rates Committee of the Workmen’s Com- 
pensation Service Bureau has given assurances 
of its willingness to co-operate in symbolizing 
collision and property damage rates. Some re- 
vision in the Country and Penalty Schedules 
may be effected. 

The physical hazard system of determining 
rates appears to be well calculated to make up 
for the shortcomings and imperfections laid at 
the door of the old method of list-price rating. 
Of the potential results which may be ob- 
tained by use of the new schedule, one of the 
most important is looked for in the minimizing 
of hazard of the various makes. Manufactur- 
ers are brought to the abrupt realization that 
much in the future depends on the insurance 
rating given their cars. Accordingly, they are 
expected to make efforts to gain the best rating 
possible for their respective products. 

It is expected that everything will be in 
shape to put the new rate formule into effect 
about March 15. 


A. M. Hexamer Goes to China 

Allen M. Hexamer, former marine manager 
for Fred S. James & Co. of this city has 
sailed from San Francisco for China as the 
forerunner of the American Foreign Insur- 
ance Association, which is about to establish 
fire and marine insurance companies through- 
out the Oriental countries. This is the first in- 
stance of an American insurance company en- 
tering the Far East field, and should be par- 
ticularly interesting to shippers doing business 
in that part of the world, who have heretofore 
been compelled to insure with foreign com- 
panies, thereby disclosing valuable trade 
secrets. 

Mr. Hexamer, who has been appointed ma- 
rine manager for China, started in the marine 
insurance business in 1910, with Mather & Co., 
in average adjusting. In October, 1913, he went 
with Edgerto N. Parsons as manager of the 
loss department, and continued with the suc- 
ceeding firm of Parsons & Eddert until Oc- 
tober, 1914, when he entered the brokerage end 
of the business, handling all classes of marine 
business. He joined the Fred S. James & Co. 
office in March last as marine department man- 
ager. He has had a wide range of experience, 
and is generally looked upon as well qualified 
for the important post for which he has been 
selected. He will make his headquarters in 
Shanghai, but will be called upon to travel ex- 
tensively among the principal ports of China. 


New York Anti-Discrimination Bill 


A bill has been introduced in the New 
York Legislature by Assemblyman Ross 
inserting two new sections, 140-a and 140-b 
in the insurance law, prohibiting discrimi- 
nations of fixed minimum rates, or rates 
fixed on the basis of filed schedules. Every 
insurer or agent must, within ten days after 
written demand, furnish to persons upon 
whose property or risk a rate has been paid 
full information as to such rate. There are 
other provisions, 
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New York Legislators Form Insurance 
Committees 

The membership of the New York Insurance 
Committees of the two legislative branches, 
now in session in Albany, is as follows. 

Senate—Towner, of Putnam; Mullan, of 
Monroe; Carson, of Yates; Kasson, of Fulton- 
Hamilton; Abeles, Downing and Kaplan, of 
New York; Lynch, of Richmond; Sutherland, 
of Kings; Earle, of Kings; Gibbs, of Buffalo. 

Assembly—Gardner, Dutchess; Ames, Catta- 
raugus; Crowley, Monroe; Caulfield, Kings; 
Ullman, New York; Morrissey, Rensselaer ; 
MacFarland, Warren; Sealbach, Erie; Fla- 
herty, Kings; Gillett, Columbia; Kiernan, New 
York; McDonald, Bronx; Healy, New York. 


Insurance of Ford Cars 

One of the Hartford daily papers recently 
commented favorably on the plan to insure all 
Ford cars, from the factory, against fire, theft 
and collision damage, holding that this would 
not only be a convenience to the owners, but 
would operate against theft of cars, as anyone 
attempting to sell one would be called upon to 
produce the insurance policy. It further said: 
“The objections of the insurance agents are 
serious from their point of view, but they 
would not be the first workers to have their 
revenue temporarily reduced by new inven- 
tions.” , 

Insurance Federation of America 

The incorporated successor to the Na- 
tional Council of Insurance Federations, 
entitled the Insurance Federation of Amer- 
ica, has completed organization with these 
officers: , President, Wade Fetzer, Chicago; 
vice-president, Philip S. Powers, Richmond, 
Va.; treasurer, Wm. G. Curtis, Detroit; sec- 
retary, John T. Hutchinson, Detroit; ad- 
visory committee; Wm. BroSmith, Hartford; 
C. F. Shallcross, New York; David Van 
Schaack, Hartford. 





Camden (N. J.) Automotive Collateral 

To act as agents and brokers in fire, life, lia- 
bility, automobile, collision, theft, title and all 
other kinds and classes of insurance is the ob- 
ject of the Camden Automotive Collateral 
Company, Camden, N. J., with Joseph Beck 
Taylor as agent. The concern has a capitaliza- 
tion of $250,000. Arthur W. Guy of Forest 
Hills, N. Y., is the principal stockholder. 


W. C. Kuester With Federated Fire 

W. C. Kuester, heretofore secretary of 
the Stuyvesant Fire of New York, has been 
chosen to be underwriting manager of the 
new Federated Fire of Mason City, Ia., 
which is to have $1,000,000 capital and to 
write fire reinsurance. 


No Stamping Office for Baltimore 
The plan to establish a stamping office at 
Baltimore and to adopt Eastern Union 
rules and clauses has been indefinitely post- 
poned by the Association of Fire Under- 
writers of Baltimore. 


—F. B. McCurdy & Co., of Halifax, N. S., have 
purchased a controlling interest in the Halifax Fire 
Insurance Company of that city. 
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Farm Mortgage Service 





During the last four years the overwhelming desire for stocks which offered large 
but speculative returns has been the striking feature in the investment market. 


The high cost of living, the prevailing inflation, proved facile arguments for anyone 
the least inclined to speculate. 


But the war is over and the days of excessive profits and dividends are passed. . 


The investor now must consider very carefully whether he prefers the speculative 
risk or a fixed dependable income. 


The carefully placed Farm Mortgage is again coming into its own. 


It represents a First Lien on a productive farm with the markets of the world today 
eagerly: seeking its products at record prices. . 


Our Farm Mortgages are closed with our own funds and have behind them character 
and prestige, sound judgment and wide knowledge of local conditions. 


These are the results of many years of successful experience in the farm Mortgage 
field. 


If you are looking for a fixed, dependable, income it will pay you to write us. 


Our Farm Mortgage Service offers you securities of real intrinsic merit that cannot 
be manipulated and are just the investment for the ultra careful investor who places 
safety above everything else. 





A Mortgage on that GREATEST NECESSITY 


which produces the - 
. Must be, and is, the BEST SECURITY 

















Let us send you the names of some private investors, trustees, executors, life insurance 
companies and financial institutions who rely upon our Service. 


THE F. B. COLLINS INVESTMENT COMPANY 
Paid up Capital $250,000 
OKLAHOMA CITY | OKLAHOMA 
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Agency Wants 


Prominent Agents and Brokers 














Stock Séieneen Wanted 


If you are a high-class: experienced stock-salesmen, it 
it will pay you to investigate our proposition. We want good 
men to work in Louisiana. Pay liberal commissions and 
co-operate personally with our salesmen. 


Stock.selling rapidly. | Credentials required. 


Liberty National Fire Insurance Company 
(ORGANIZING) 


303-4-5 Marine Bank Bldg., New Orleans, La. 











LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 
American Eagle Nati . Maryland Cas 
a Attomable-Hanfor pete Dike New York Plate Class 
ritish -Amer. Assurance Philadelphia Underwriters ity Com: 
Fidelity-Phenix ieee . 7 gs ap’ 





Insurance Underwriters ‘Automobile Insurance 


BROKERS LINES SOLICITED 


F. JANSSENS 


Agent d’Assurances 
et de 
Reassurances 





Anvers 
2 Courte rue des Claires 


; Bruxelles 
28 rue St. Michel 











Wanted! Accident Insurance Salesman 





We want to get in touch with a 
| successful Accident Insurance Sales- 
' man. A great opportunity for you 
to secure a general agency for 
yourself. We can give 
you the best mutual con- 
tract on the market to 
sell. Write $e Sh 


AMERICAN INSURANCE UNION 
COLUMBUS, OHIO 
























Medical Examiner 








R. D. MacKINNON, M. D. 


PRACTICE LIMITED TO INSURANCE WORK 


Compensation, Accident and Health 
and Liability Lines 


139 WALNUT ST., PHILADELPHIA, PA. 








”rominent Agents and Brokers 


J, L. MITCHELL 


Is prepared to successfully negotiate and finance the resinsurance or cone 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 








Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. a 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


RICKERT-MELLINGER & PRINCE 
GENERAL AGENTS 





LANCASTER OFFICE: PHILADELPHIA OFFICE: 





SOBRINOS DE EZQUIAGA 


ESTABLISHED 1821 


General Insurance Agents 


Box 351 SAN JUAN PORTO RICO © 

















NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN INS. OF PA. 


P. B. DUTTON, MGR., ROCHESTER 


























Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F..A. S. 
WILLIAM BREIBY, F.A.S. 


CONSULTING ACTUARIES 
85 Nassau Street New York 


MILES M. DAWSON & SON: 





CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 


A. H. NITCHIE 





ACTUARY 


19 SOUTH LA SALLE STREET 
1328 Association Building 





12-16 W. Orange St. 339 Walnut Street 
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January 15, 1920 


THE SPECTATOR 








Actuarial 


Actuarial 











DONALD F,. CAMPBELL 
CONSULTING ACTUARY 
76 WEST MONROE STREET CHICAGO 


‘Telephone, Randolph 912 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


SIl-812-813 HUME-MANSUR BLDG., IND. 


INDIANAPOLIS, 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 
CHEMICAL BUILDING 


Harris E. VINEBERG 


Fellow Actuarlal. Society of America 


CONSULTING ACTUARY, INSURANCE 
EXAMINER , 


ST. LOUIS, MO. 





First National Bank Building CHICAGO 





F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burwe & SPwaAKMAN 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 
CONSULTING ACTUARY 


{24-126 HURTiBLDG. ATLANTA, GA: 





T. C. RAFFERTY 


CONSULTING ACTUARY 
Sulte 714 Weightman Building 





Complete Rate Books Formulated Philadelphia, Pa 





A. SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 
CONSULTING ACTUARY 
402-404 Kraft Bullding Des Moines, lowa 


Telephone Walnut 3761 
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Ww, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





256 BROADWAY NEW YORK 
W. R. HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 





JAMES H. WASHBURN, F. A. I. A. 


CONSULTING ACTUARY 
ROOM I303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 
GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway 





New York 





T, J: McCOMB 
CONSULTING ACTUARY 
Colcord Building OKLAHOMA CITY, OKLA. 


PAUL L. WOOLSTON 





INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


‘DENVER, COL 


MAJESTIC BLDG., 





Insurance Lawyers 








IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast. Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, 4tna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: Mclidowie. Belfas 





Insurance Examiners and Adjusters 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Territory 


Liabili 

Compensation h R. L. NASE Virginia 
— Adjuster for Casualty Companies . 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 








Claims 
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“As strong as a lion,—and 
as clean as a hound’s tooth’’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the- institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 





ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 3], 1918: 


hes Si cedovecdeens sewer $18,362,862. 75 
DS Pe eee kaa ts 16,626,824 .78 
Capital and Gorplus..........00005.. 1,736,037 . 97 - 
Tneurance in Force... .....c..ecees: 149,170,320.00 
Payments to Policyholders.......... 2,376,218 .75 


Total Payments to Policyholders since 
ER ee eee 21,988.834 .83 


JOHN G. WALKER, President 








A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educational and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
iusure males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 














The Home Life Insurance Co. 
of America 


Incorporated ‘1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of Policy contracts 
from age 3 months next birthday to Sixty years. 


Industrial policies are in full immediate benefit from date 
of issue. 


Ordinary policies contain a valuable Disability clause and 
are guaranteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices 506 Walnut Street, Philadelphia, Pa. 


JOHN J. GALLAGHER 
Treasurer 


JOS. L. DURKIN 
Secretary 


BASIL S. WALSH 
President 











COMMONWEALTH 
CASUALTY COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH INSURANCE 
AUTOMOBILE and TEAMS INSURANCE 


NO OTHER LINES BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING BUSINESS and 
FINANCIAL STRENGTH 














The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office: 92 WILLIAM STREET 


Semi-Annual Statement, June 30, 1919 


ED 65k 6 sh cerccsbsencensersee see bereereee ss $18,060,538.72 
EERE, 6 ic acveereetccrecsvenseeeoevesesens 44,738,233.84 
(Eo. SEE eee ere eer oT er et ee 3,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,342,306.88 
LOSSES PAID TO JUNE 30, 1939.........0..e0e- 68,667,495.03 


The Company’s Lines 


Fidelity, Surety, Accident, Health, Disability, Burglary, 
Robbery, Larceny, Theft, Plate Glass, Druggists’ Liability, 
Owners’ and Tenants’ Liability; Employers’ Liability, 
Public Liability, Steam Boiler, Fly Wheef, Workmen’s 
Compensation, Automobile Liability, Property Damage and 
Collision, Physicians’ Liability, Teams’ Liability. 
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2214 Millions Paid For Dayton Mutual Fire Insurance Co. 
13 Millions—Gain in Force Dayton, Ohio 


$85,000,000 now in Force | B. C. COLEMAN, Secretary 
ee Assets $102,806.64 


pate ae eae service includes bes is Conservative and Careful Management 
INDIANA and non-participating plans on a 
= standard forms also sub-standard. AGENTS WANTED 
Addres . 
LINCOLN LIFE, inoann’*™* cacshleeetinae 


MIDLAND LIFE INSURANCE COMPANY _ GOOD AGENTS © 


1918 a Big Year | 
| 
| 
| 
































KANSAS CITY, MISSOURI Wanted by 

THE COMPANY. Backed and endorsed by the most substantial SO U i : | ] N 

and influential Goaskaens men in ‘Sas City. E R N I O 
THE MANAGEMENT. Practical i ft i e 

and conspicuous success. Life Insurance Company 
THE TERRITORY. MISSOURI, KANSAS, | OKLAHOMA, a 

1 . The best territor 

in the country to-day. | WACO, TEXAS 

DANIEL BOONE; President DANIEL BOONE, Jr.; Secretary _ The Conservative Texas Company 
1867 1919 


THE EQUITABLE LIFE INSURANCE COMPANY OF IOWA 


ANNOUNCES $200,000,000.00 
OF INSURANCE IN FORCE 


Having Doubled in Size in 
Less Than Four Years. 





OF DES MOINES, IOWA. 
JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES SERVICE TO AGENTS 





Low Net Cost with Increased Se:vice Including Double 
Indemnity and Total Disability Benefits. 
Assures Satisfied Policyholders. 


For Information Address: Home Office, Des Moines 


A progressive company with progress- 
ive methods. We offer an opportunity 
to a reliable man who can secure 100 
applications during 12 months. 























> 


JEFFERSON STANDARD LIFE INSURANCE CO. 


GREENSBORO, N. GC. 
Insurance in Force - - - - -  $81,644,994.00 
Surplus to Protect Policyholders — - - - 1,099,322.36 
LARGE, STRONG, CONSERVATIVE—‘“‘A Conservative with a move on” 


Attractive Policy Contracts. Fine territory. Write Home Office 











W. E. SMALL, President PETER EPES, Agency Manag~ ©, P. AMERINE. Secretary 


Georgia Casualty Company 
“DIXIE AUTO POLICY” 


The Last Word in Motor Insurance 

















Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 
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(ireat Republic Life Insurance Company 


Great opportunities for LIVE Insurance Men. 


Company operating in California, Utah, Arizona, 
New Mexico, Oklahoma, Texas, Kansas, Mis- 
souri, Arkansas. 


Address: W. H. SAVAGE, Agency Supt. 


IN KANSAS 


F. S, Jackson, Pres. F. P. Netzger, Sec. 


AMERICAN HOME LIFE INSURANCE CO., 


TOPEKA, KANSAS. 








District Managers and good producers wanted. 
Address—F. P. METZGER, Agency Director. 





WHAT MONEY COULD NOT BUY 


The name Massachusetts Mutual is packed full of meaning to 
the insuring public. It stands for perfect protection at low net cost, 
for absolute security, and for unexcelled service. It stands for some- 
thing which no money could buy—an untarnished reputation. Sixty- 


- eight years of square dealing have gone into the making of that name. 


Is it strange that it means so much to the representatives of the Com. 


? 
iid Joseph C. Behan, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
Springfield, Massachusetts. 
Incorporated 1851. 


3 Field Superintendents 
Wanted for 
Arkansas, Tennessee, Mississippi 
Territory good—Money plentiful 


Young man, can you sell business, Collect premiums, and 
interest others in selling Life Insurance as a means of livelihood? 


Your answer will be treated confidentially. 


Cotton States Life Insurance Co. 


Memphis, Tenn. 
E. C. HINDS, President IRA F. ARCHER, Secretary 














THE PROVIDENT 


Life and Accident Insurance Co. 
Chattanooga, Tennessee 
Serving Insurers For More Than Thirty-two Years 


Lines written: Commercial—Monthly Premium 
—Group — Railroad Instalment — Accident & 
Health Insurance. Ordinary and Intermediate 
— Non-Participating Life Insurance. 


Attractive Agency Openings In Seventeen States 
1919 PREMIUM INCOME OVER $1,000,000.00 











Wanted—Life Agents for Indiana 


Direct Contracts 
New Policies that are Sellers 
Profitable General Agency Contracts 
WESTERN RESERVE LIFE INSURANCE C0. 


) MUNCIE, IND. ? 
D. P. CAMPBELL, Pres’t. JOHN W. DRAGOO, Sec’y- 


$6;000.00 — $12,000.00 with $50.00 per Week 
Costs $48.00 a Year 


Pays. you as leng as totally disabled whether 
from' sickness or accident. 


Membership 80,000 Claims Paid $2,000,000.00 

















Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 


Our Leading Salesman in {918 made $10,000.00 


Business Men’s Accident Association 
W. T. GRANT, Secretary KANSAS CITY, MO. 
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1857=—The Oldest Life Insurance Company in the West=—1920 


St. Louis Mutual Life 


Insurance Company 
ST. LOUIS, MO. 


Its splendid! record makes its Liberal and Up-to-date Lite and 
Endowment Policies easy to sell. 


Live Agents Wanted in Unoccupied Territory 
Address inquiries to the Home Office, St. Louis, Mo. 


The Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 








MAES oe guaranteeing a fixed monthly income ‘to 

Annuities Certificates your family in event of death or to your- 
self in case of disability or old age. 

Life Certificates 10 year term, Whole Life and Endowment Plan. 


~ ° . ° . . teei tec= 
Combination Sick, Accident Annuity fin “izainst loss of 
z CoP time from sickness 
and Funeral Benefit Certificates or Accident andga 

Funeral Benefit Paid 
on death from any cause. 


PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 - 

An up-to-date progressive association possessing the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 
Economical Management. 

INSURANCE IN FORCE $15,000,000.00 7 MONTHLY INCOME ANNUITIES 




















Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


JOHN N. McEACHERN, President 
R. H. DORBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 
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HOW TO SELL INSURANCE 


A Practical Guide For The Life Insurance Salesman 


A New Book By William Alexander 





To be issued Shortly 





This is a companion to What Life Insurance Is and What It Does, written at the 
suggestion and sold under the auspices of The National Association of Life Underwriters 
and published by The Spectator Company more than two years ago. The former work, 
aS a primer for laymen and students, dealt with the underlying principles of life insur- 
ance, 


HOW TO SELL INSURANCE 


As its name implies, is devoted to the art of canvassing. 


Its pages are devoted exclusively to constructive teachings of the fundamentals of life insurance 
salesmanship. 


Inspiring for the veteran field man. 
Expressed so simply that the beginner may learn— 





HOW TO SELL INSURANCE 





Is the best treatise ever written and published on Life Insurance soliciting. 


‘THE AUTHOR, WILLIAM ALEXANDER, for over a quarter of a century has directed field work, 
instructed new agents and written lessons of inspiration to spur on experienced men to even better 
work. Infact, he has been in the closest touch with Practical Insurance Producers. 


During more than a quarter of a century, he has steadily addressed the agents of his company, 
through its periodicals, and otherwise, on the best methods to pursue to obtain business. 


As a PRACTICAL TEACHER of Insurance Selling, he is perhaps better qualified than any other 
insurance man to write a work on the art of insurance canvassing. 


His long experience as a teacher and writer, being the author of several text and field books, and 
his personal contact with expert salesmen, especially qualify him to write such a work as /. 








HOW TO SELL INSURANCE 


A Practical Guide For Life Insurance Salesmen 



















; : : , TH 
.This new book, handsomely printed and substantially bound in cloth, will be of the AD: 
same dimensions and contain about the same number of pages as What Life Insurance COMPANY 
Is and What It Does. ” 135 Wilflam St. 
: Price, $1.75 per copy. & NEW YORK 
Orders for How To SELL INSURANCE will be filled when published according Please send me 
to the priority of their receipt. Liberal discounts in quantities Yves .copies of 

HOW TO SELL 

PUBLISHED BY INSURANCE 






for which I agree to pay 
$1.75 per copy 


THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange NEW YORK 









If an Agent state 











eit esiccnnenncienniicenicninisises eeitbsinionaicl 
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INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By WILLIAM T. NASH 
(Originator of Monthly Income Insurance) 


Much valuable advice and instructive matter for agents, including the 
veteran and the beginner, can be found in the publications issued by The 
Spectator Company of which William T. Nash is the author. 


EXCLUSIVELY FOR THE INFORMATION OF AGENTS 
MULTIPLYING YOUR INCOME, price $1.50. 


This is one of the best books ever put out for the instruction of agents. 
Every beginner should master it and even the veteran will find new inspira- 
tion. In flexible binding. 


THE MONTHLY INCOME POLICY, price 50c. 


As the originator of monthly income insurance, Mr. Nash is especially 
well qualified to instruct the field workers on this subject. _Large numbers 
of policies have been placed through the hints contained inthis book. Bound 
in cloth. 


A GREAT FUTURE, price 25c. 


A pamphlet showing forcibly the unlimited opportunities for advancement 
of the solicitor in the selling of life insurance. 


METHODS THAT WIN SUCCESS, price 15c. 


Three short stories bearing on methods adopted by successful agents are 
brought together under the above title. The names of these stories are 
“Eggs and Life Insurance,’’ ‘‘Blue Chips’’ and ‘The Man Next Door. 
Each story carries a lesson. 


THE STORY OF ED. REDLICH, price I5c. 


A true story of the opportunities in Life Insuran e for the ave age n an, told 
in simple but force/ul siyle. 


FOR THE PROSPECT AND POLICYHOLDER 


All the leaflets and pamphlets listed below, also written by Mr. Nash, 
have proved great business producers. Each one has a special punch lead- 
ing to the signature on the dotted line. 


THREE LEAFLETS ON MONTHLY INCOME INSURANCE 


ONE WOMAN’S EXPERIENCE WITH A MONTHLY INCOME  .15 
SAVER WHAT VOU LEAVE o.oo. oi Se i sine ne Soe Seaee .10 
AIO Or MUON ios espa coata sid h'S.0,5. 5,6 5 Rte tigre earn oe ewe es .15 


LEAFLETS CONTAINING GENERAL ARGUMENTS URGING THE 
VALUE OF LIFE INSURANCE 


ONE FARMER’S EXPERIENCE WITH LIFE INSURANCE... .15 
ONE YOUNG MAN’S EXPERIENCE WITH LIFEINSURANCE  .15 


ONE DOCTOR’S EXPERIENCE WITH ENDOWMENT INSUR- 
OEE Ot RI Ot RRS OER AA APTS en ee eat : 
ONE SELF-SUPPORTING WOMAN AND HER LIFEINSURANCE .15 
THE WIFE’S INSURANCE.... : ae ' AE Mee |, 
NOT JUST NOW: A Warning to Dilatory Prospects........... .15 
WHY WE DON’T LIVE FOREVER: Emphasizing the Necessity 

of Keeping Life Insurance Policiesin Force.................. 
SHORT STORY SERIES FOR AGENTS—METHODS THAT 
WIN SUCCESS: Three st>ries with good pointers, ‘‘Eggs and 
Life Insurance,’’ ‘‘Blue Chips,’’ and ‘‘The Man Next Door.’’ .15 
THE COST OF DYING—Providing for the Inheritance Tax.... .15 


Agents soliciting accident insurance will find some compelling arguments 
in a leaflet entitled 


TEMPTING FATE: Showing the Accidents Likely to Befall 
.20 


.10 


Even Preferred Risks. (Illustrated)........................ 


Sample copies of each of the fourteen leaflets under ‘‘For the Prospect and 
Policyholder” vary at 20c, 15c, or 10c, amounting for the fourteen leaflets to 
$1.80. The price of the five booklets under the head of ‘Exclusively for 
the Information of Agents’’ is $2.55. Send us remittance for $3.75 and we 
will mail you sample copies of alJ (19) of the Nash publications. Send for 
circulars giving prices in quantities. 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 


ANOTHER WORLD RECORD TOPPLED OVER! 






Comparisons of the recent an- 
RS) > y nual statements of the various old 
y line companies enable the Inter- 
national Life of St. Louis to draw 
attention to another world record 
smashed. At nine years of age it 
had outstripped all other com- 
panies for growth. Now at the 
end of a decade, with admitted 
assets, as of December 31st, 1918, 
of $11,593,728.40 and insurance 
in force of $77,042,499.90 it has 
achieved two things: 

1. The International Life has 
accumulated more admitted as- 
sets in the first ten years than any 
other old line life insurance com- 
pany. 

2. The International Life has 
accumulated more outstanding in- 
surance in the first ten years than any other old line life insurance 
company but one— that is one of the older companies which, 
however, fell short by $4,000,000.00 of accumulating in the cor- 
responding period the assets of the St. Louis Company. 

Agents! Do you want to grow with a company that has made 
a world record—a sound company headed right now rapidly for 
the $100,000,000.00 goal? Send an inquiry with full particulars 
about yourself to the 


INTERNATIONAL LIFE OF ST. LOU!S 





Home Office 

















eA TIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old established 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 


SEND TEN CENT STAMP FOR CATALOGUE. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORI» 7 
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Don’t Delay Decide Today 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


s 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


ZRAHMAHZ BAZBHOZH 
pe Zadenenseazmy 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 
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CAPITAL, $200,000.00 


Originator of the 
‘“‘Multiple Option”’ Policy, 
a three=in one contract. 

A good policy for the 

live wire. 


A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 





Progressive In Its Ideas 
Conservative In Its Management 





HUTCHINSON, KANSAS 





STEPHEN M. BABBIT, Pres. 











SAFETY for 
THE WIDOW’S MONEY 
Through The, 


* MONTHLY 
: INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company 


INCORPORATED 


Louisville. Ky 


P. O. Box 617 










ANNOUNCING THE CONTINENTAL 'S NEW 
NON-—CANCELLABLE DISABILITY INCOME POLICY 


(a) It increases the sale of Life In— 
surance. 


(b) It increases the sale of Commercial 
Accident and Health Insurance. 


YOU ARE INTERESTED IN EITHER 
Write or telegraph for particulars. 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 
General Offices: CHICAGO , ILLINOIS 


United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 
Home Office Bidg., Calvert, German and Mercer St 


JOHN R. BLAND, President 





























CAPITAL, PAID IN CASH. . .$3,000,000.00 
SURPLUS. .. 0. ccccccccccccccccccccccccesceceoes $2,298, 488.24 
RESERVES ce eccccccecceccccccccsccccccocccoces 14,657,035.23 $16,955,523°47 


TOTAL CAPITAL, SURPLUS AND RESERVES :------+-++++-++- $19,955,523.47 














Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 














THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS * ELEVATOR 
COMPENSATION Be rN, GENERAL LIABILITY 


AN 


Ee 1869 


LONDON GUARANTEE & ACCIDENT CO., Lid. “agneor 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 


~ 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 

STOKES, PACKARD, HAUGHTON & SMITH, . ; 
Resident Managers 434 Walnut Street, Philadelphia, Pa. 

ELMER A. LORD & CO.. Resident Managers 145 Milk Street, Boston, Mass. 














American Indemnity Company 


Home Office, - Galveston, Texas 
Cash Capital $600,000 - Assets, Over $2,000,000 





This company was examined by the New York Insurance 
Department as of June 30th, 1919. 

The examiners in part stated: 
“The company is in a sound financial condition. Its funds are well 
invested, its reserves are ample and its affairs are efficiently 
managed. Claims are promptly settled, and policy holders and 
claimants receive fair and equitable treatment.” 





Responsible Agents Wanted Where not Represented. 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 
es for Unearned Premumo.. 
sae dh Liabilities 
Capital 
Net DAUD. aici hose 5 SUK eee GCSES a EGE 956, 350, 28 
Surplus to Policyholders 1,206,350.28 


Total Assets $2,445,889.22 
WM. H. PALMER, President W.H. McCARTHY, Secretary 


$996,557.81 





A FEDERAL INSTITUTION 


The Masonic Mutual gaa; 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 
id Li Surrender Values, and Special 
rhe gone Be Wea. Advantages not found elsewhere, 


Select work, with big returns to high class representatives. For terms and territory 
write to 


WM. MONTGOMERY, President and General Manager 
1621 H Street, N. W. Washington, D. C. 
Required by the laws of the United States to maintain the legal reserve on every policy. _ 








National Liberty 
Fusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Statement, January 1, 1919 
$1,000,009.00 
10,004,667.50 
6,214,228.11 
Net Surplus 2,790, 439.39 
Surplus for Policyholders 3,790, 4389.39 


HEAD OFFICE! 62 WILLIAM STREET, NEW YORK 


Liabilities 





THE BANK- SAVINGS 
LIFE INSURANCE COMPANY 


HOME OFFICE, TOPEKA, KANSAS. 


An Old Line Company operating under the Reserve Deposit 
Law of the state of Kansas. 


CAPITAL STOCK, $200,000.00 


Producers of Good Business wanted to work in Kansas— 
Our Home State. 


E. E. SALLEE, Sec. E. H. LUPTON, Pres 














THE PEOPLES LIFE INSURANCE COMPANY 


CHICAGO, ILLINOIS 


We have discontinued writing Industrial Busi- 
ness. Now converting 12,000 policies from 
Industrial to Ordinary. Splendid opportuni- 
ties for good men. Address 


E. A. NELSON, President; HOME OFFICE 
emersis 





iO) i oO) 8) 
SHOWING ELABORATE DISPLAY 














GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SpPxCTATOR, 
P. O. Box 1117, New York City, N. Y. 








The Company that 
LEADS THEM ALL IN KANSAS 





Is closing the most successful year’s business 
in its entire history. 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA KANSAS 














RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1888 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
UNITED STATES BRANCH 
January 1, 1919 
+ + - $2,462, 182.24 
-» 1,645,684.41 


£816.497.83 
al M ger. 


Liabilities 
Net Surplus 
W. B. MEIKLE, President and G 











N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


Cc. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co. 


OF NASHVILLE, TENN. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee’ 
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INTER-OCEAN CASUALTY COMPANY 


CINCINNATI, OHIO 


Cash Capital $200,000.00 (Invested in U. S. Bonds) 
J. M. SHERR, President W. G. ALPAUGH, Secretary 


Under direct Supervision of twenty-three State 
Insurance Departments. 

Commercial, Business Women, Teachers’, Nurses’, 
Monthly payment and Industrial Health and Accident 
Policies Written. 

Address Home Office, for local and district agency 
contracts. 











THE OLD LINE 


CEDAR RAPIDS 


LIFE i, F- Si=7-N, fog = co. 


CONTRACT} 
GOOD fosisicey| 
FOR GOOD MEN ! 


CBRobbins, Pres. CB. Svaboda, Secy 


HOME. OFFICE: CEDAR RAPIDS, IOWAL 





The Fraternal Protective Association | 


12=20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only 
Wanted A State Manager for Michigan 





LEVI VAID ASSETS OVER 
190! § SOOO0OO 


Coan. i inital 
Ric 


Coteterchilentl 
@hitelatee 
PURE LIFE 


INSURANCE 
O16 @)\\ 


ATTRACTIVE 
CONTRACTS for 
MEN OF ABILITY 


Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE’ CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMP4nyY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 
Dwight & Hilles, Resident Mgrs. for N.Y. State, 56 Maiden Lane, N.Y. 

















| R. Emory Warfield, President 


THE HANOVER FIRE INSURANCE COMPANY 
Incorporated 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 
security of its policy. 
Fred. A. Hubbard, Vice-President 
William Morrison, Asst. Secy. 


E. S. Jarvis, Secretary 
New York 


Home Office, Hanover Bidg., 34 Pine St., 


a PV ANENGE Asie OX RO GREG )e OS(s . 


ORGANIZED 1886 





ek 
| Nort ANERICA Accipent INSURANCE © 


THE ROOKERY 
CHICAGO 


AGENCY OPENINGS IN 
47 STATES 








THE KANSAS LIFE 
INSURANCE COMPANY 


TOPEKA 
JOHN H. EDWARDS, President 























AMERICAN CENTRAL 


INSURANCE COMPANY 


INDIANAPOLIS, IND. 
ESTABLISHED 1899 


HERBERT M. WOOLLEN, President 


LIFE 
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1920 





If your plans for 1920 include a Change of Territory, or a Change of Company, or a ‘“‘Step-up” from 


Solicitor to General Agent— 


We have splendid Territory open with General Agency Contract, Maximum Commissions, for Experi- 
enced and Successful Producers of Clean Records. 


This fine territory is in the following States:— 


Illinois 
Indiana 
Iowa 


Kansas 
Kentucky 
Missouri 


Ohio 
Oregon 


Confer with us before deciding 


Reserve Loan Life Insurance Company 





Pennsylvania 


Indianapolis, 
Indiana 
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